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5 Cents, $12 Per Year 


Dominion Motors -s Announce S.A. E. Names Joint Committee to 


New Frontenac Six With 
New Automatic Starting. 


New Line Has Wheel ion of About 115 Inches and 
Will Be Marketed in the Lower 
Priced Six Field 


ORONTO, Canada, Aug. 28.—Dominion Motors Limited, 
formerly Durant Motors of Canada Limited, introduced 
today, at the opening of the ‘Canadian National Exhibition, 
in this city, a new six-cylinder automobile bearing the name 
of Frontenac Six. 


Rumors that the company would 
shortly announce a new car under 
a new name had been current here 
for the past several weeks but did 
not take on definite form until a 
week ago, when Roy D. Kirby, presi- 
dent and general manager of the 
Durant organization, said that the 
company would make an important 
announcement on the opening day 
of the exhibition. 

The new Frontenac six will be 
Sold and serviced through the com- 
pany’s sales division, the Durant 
Motors of Canada, Ltd., and its 
present dealer organization. The 
Durant line of cars, it is understood, 
is to be continued. 

Specifications of the new Fronte- 
mac six have not yet been made! 
available, but the car _ presents 
Striking appearance with a low 
Slung chiscis and streamlined body. 
Automatic ctarting device, which 
automatically starts the engine 
when the ignition is turned on, is 
offered as standard on the de luxe! are five and seven-passenger sedans 
models. ‘with “sunshine” roofs—roofs which 

Free wheeling on all forward! the driver or passengers may slide | 
Speeds is also standard on de luxe | 











| MARMON OFFERING 
NEW CUSTOM BODIES 
ON SIXTEEN CHASSIS 


Indianapolis, Aug. 28.—A new 
line of custom bodies on the 200- 
horse power Marmon Sixteen chas- 
sis is announced by George C. Ten- 
ney, Marmon general sales director. 

This line is composed of thirty- 
two body styles which, with the 
| addition of the eight standard types, 
;makes a total of forty different 
Marmon Sixteen body styles now 
available. Practically every type of 
body in favor today is included in 
the line. 

Five and seven-passenger town 
cars, all weather types, various lim- 
ousine arrangements and _= sport 
models are features of this new cus- | 
tom line, Mr. Tenney said, There | 


___ (Continued on Page 2) | 


(Cc ontinued on Page 7) 





FORD MILWAUKEE | 


SCHEDULES a cancan| E. A. SEES 
i al a ti a IN JULY 


duction at the Ford Motor assembly 
plant here during September will 





be unchanged from that of July 

and August, according to an an- wy YORK, Aug. 28. 
nounceme by &. TF. enders 

. oe Henderson, wholesalers during July 


branch manager. 

During the month a schedule of 
96 cars daily will be followed with 
the plant running about 10 days. 


over June according to 


sociation. 


In July and August, 909 units were 

produced each month. The pay rell | 

will remain unchanged, with 709! ceding month. 

working. There were declines, however, in} 


Late News F ae 


Washington, Aug. 28.—The Opel Company in Germany 
is planning an intensive campaign for South American busi- 
ness, according to the Department of Commerce. During | 
the coming year this company intends to build up its export 
business to exceed domestic by 50 per cent and in two years 
the goal is 100 per cent. Production contemplated is 150,000 
units a year, with 100,000 of these for export. 


* * 4 

Indianapolis, Aug. 28.—Shell Petroleum has increased 

its price on standard gasoline one cent. This is a reaction 

to higher crude prices in the Oklahoma and Texas fields. 

Ethyl at Shell stations remains at 18.3 cents a gallon, with 

standard at 15.3, the same price charged by other companies 

in this district, which Shell had previously been undersell- 
ing by one cent. 











ok a: + 
Chicago, Aug. 28.—Higher prices for motor fuels are 
looked for by the oil trade in this district. The feeling is 
based on increases in the price of crude oil in several fields 
and on the increase in consumption of gasoline. The 
major gasoline distributing companies appear to be working 
together to eliminate price cutting by small independents. 


Study Truck Ra ting 


NEW SALES CHIEF 


And 


Standards 


— Seeks Some Geassslly hasta Method for 
Rating Capacities of Trucks 


Buses 


EW YORK, Aug. 28.—A joint committee to study rating 
with the view of bringing forth some generally accept- 


able method of rating motor truck and motor chasis has been 
selected by Vice-President Glynn of the S. A. E., acting on 
behalf of the transportation and maintenance activity, and 
Vice-President Buckendale, acting on behalf of the motor 
coach and motor truck activity, and has recently received the 


? POINT GAIN 
PARTS SHIPMENTS 


Shipments of service parts to 


reports 
automotive manufacturers by the Motor and Equipment As. 
The July index figure stood at 124 per cent. of 


N. Y. AUTOMOBILE 
GROUPS TO OPPOSE 
TAX BOOST PROPOSAL 


Buffalo, N. Y., Aug. 28.—Vigorous 


upon automobile owners was voted 





NELSON A. BEARDSLEY, sales 
manager of the eastern division 
of the Willys-Overland Company, 
who has been named general sales 
manager for the entire country. 
The announcement was made by 
Harry B. Harper, vice-president in 


| Automobile Association, 

Incensed by reports from Albany 
that the special session of the state 
legislature now in progress might 
turn to new automobile taxes in an 
effort to obtain revenues with which 
to meet the unemployment situa- 
tion, officers and directors of the 
association pledged the facilities of 
the organization to defeat attempts 
at such legislation. The companies 
also agreed tocarry the fight against 
new automobile levies of any kind 
into the primary election by con- 
ducting a canvass of candidates for 
state assembly membership the re- 
Sults of which would be communi- 
cated to 
state. 

It was brought out at the meet- 
ing that the expected revenue from 
the gasoline tax in New York dur- 
ing the fiscal year ended June 30, 
1931, of approximately $20,000,000 


charge of sales. Mr. Beardsley 
joined the concern in 1915 in Buf- 
falo. A short time ago he was 
appointed eastern division mana- 
ger with a territory covering 
twenty-six states 


showed a two point increz 
received from 


ASE | | $10,000,000. 
member 





| sthinments of original equipment to} 

vehicle manufacturers, accessories | 

to wholesalers, and service equip- | DE TROIT, Aug. 28.—A new de luxe 

ment to wholesalers so that the | taxicab in which, it is claimed, | 

grand index of all shipments/j; incorporated advanced features 

showed a decline from June. lof design and construction, is an- 
This grand index for all groups | nounced by Dodge Brothers. It will 


| of manufacturers reporting to the! pe presented at a special showing | 


Motor Equipment Association for|to be held by Dodge Brothers New 
July stood at 85 per cent. of the} York, Inc., in its taxicab display | 
January, 1925, base figure of 100 et as as well as by Bishop, Mc- 


compared with 98 for June and 88/ Cormick & Bishop, Brooklyn. The | 


for July, 1930. Several plants re-| new line is designed in strict ac- 


cordance with 


(Continued on Page 2) regulations set up by the New York 


| | Police Department, according to the} 
| ODAY | company announcement. 
| The new Dodge cab, in addition 





| to retaining the basic fundamentals 
Sparks from Detroit of last year’s offering—four-wheel 

Editorial: “Commandeered”.Page 3| hydraulic brakes, shatter-proof 
Calendar of coming events.Page 3 | | plate glass, mono-piece steel body— 


has Pullman seats, longer wheel- 
Haberman Chevrolet puts new ideas | | base, double drop box center frame, 


» 9 | 


“ 


ORE cakaccctecacasseasal Page 4 | } = 

= | heavier rear axle, quicker accelera 

Meet the sales chief ...... Page 5| tion, more passenger comfort and 
Engineering news ........- Page 8) heavy duty easy shift constant mesh 


REFERENCE TABLES transmission with silent second gear. 
Cumulative July new passenger car| Double-drop box center type of 
registrations Pages 4,5|frame construction is universally 
Major specifications and mechan-| recognized as one of the greatest 
ical details of passenger cars| safety improvements to make its ap- 
Pages 6, 7/ pearance in the automobile industry 


opposition to any emergency legisla- | 
tion providing for additional taxes | 


here at a special meeting of execu- | * 
tive officers of the New York State’ 


motorists of the Empire | 


was actually exceeded by more than | 


the standards and/| 


approval of the S. A. E. Council through a mail vote. 


The appointing of this committee 
is in accordance with council action 
at the June 17 meeting, at which 
the forming of such a committee 
was unanimously approved. 


The personnel of the newly 
formed committee is as follows: L. 
R. Buckendale, chairman; B. B, 


Bachman, A. K. Brumbaugh, H. W. 
| Drake, F. K, Glynn, A. H. Gossard, 
A. G. Herreshoff, M. C. Horine, 
Adrian Hughes, Jr., A. S. McArthur, 
C. A. Pierce, W. D. Reese, A. W. 
Scarratt and J. F. Winchester. 


| 


Some time ago Automotive Daily 
News inaugurated a campaign to 


try and bring order into this con- 
fused field of motor truck chassis 
ratings. At that time we offered a 
suggestion for a formula on which 
truck chassis weights could general- 
ly be rated. At the present time 
there is a wide divergence. Each 
company is a law unto itself, as to 
just what in the way of equipment 
shall be included in chassis weights. 
It is possible, by differences in the 
equipment included to get 1,000 
variations in weights of truck chas- 
sis having identical parts. In some 
cases the cab may be included in 
the chassis weight, making five to 
seven hundred pounds difference in 
two units. We welcome this action 
by the Society of Automotive En- 
| gineers, which will undoubtedly re- 
sult in establishment of definite 
standards on which to rate truck 
' and bus chassis.—The Editor. 








Dodge Announces New 


the base (January, 1925) to compare with 122 for the pre- | 


| De Luxe Taxicab Model 


in recent years. It lowers the over- 
all height of the vehicle four inches 
amen any decrease in interior 
headroom. Because of the use of the 
|new double-drop frame the lower 
} center of gravity, it is reported, per- 
mits the new Dodge cab to be 
tilted to an angle of 47 degrees be- 
fore it will topple over. Also, this 
type of frame construction it is 
claimed contributes to the vehicle 
better ease of handling and in- 
creased roadability. 

The use of Pullman auxiliary 
seats is made possible by the 118% 
inch wheel base. A recess in the 
rear of the partition allows ample 
toe room, These seats are comfort- 
ably padded and durably uphol- 
stered in tan-colored, hand buffed 
leather. 

The rear seat is of special con- 
struction and is equipped with pro- 
gressive spiral springs; it is de- 
scribed as generously lar,e to ac- 
commodate three adult people with 
comfort. Curled hair padding 1s 
used in seats and backs. Leather- 





(Continued on Page 2) 
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RUSCO BOOSTS OUTPUT, 
ADDS SALESMEN AND 
NEW RETAIL OUTLETS 


Middletown, Conn., Aug. 28.—The 
Russell Manufacturing Company, of 


2 
DODGE OFFERS 
NEW DE LUXE 
TAXICAB MODEL 





| GEORGIA TRADE WARNED 
AGAINST EXTRA SESSION 
GAS TAX INCREASE 


Birmingham, Ala., Aug. 28 (UTPS). 
—The Alabama Legislature may be 
called into a special session this 
week and may be called upon to 





(Continued from Page 1) 


covered rubber arm 


are provided. 


sponge 


A built-in heater is included in 
Other features that 
contribute to passenger comfort and 


the new cab. 


convenience are: Ash receivcrs that 


chute their contests outside the body 
underneath the fenders, chromium- 


plated assist handles at each side 
of rear seat and in front of Pull- 
man seats, push button driver sig- 
nal system, rubber floor covering. 
The dome light is automatic, and 
works with the opening of either 
door of the passenger compartment. 
It can be turned on when the door 
is closed by a switch located on the 
right hand door pillar. 

Cruising lights are built integrally 
in the roof side panel. Telltale 
lights function when the meter flag 
is in the recording position and are 
built into each side of the visor, 
which also contains the “vacant” 
sign at the front. 

Speedometer, oil gauge, ammeter, 
heat indicator and gasoline gauge 
are grouped on the dash and indi- 
rectly lighted. 

The driver’s seat is upholstered 
with hand-buffed leather. Provision 
is made to use any type of recording 
meter. 

Chrome-plated, heavy duty bump- 
ers are provided both front and rear. 
The trunk rack is mounted on mal- 
leable iron brackets. Rear view mir- 
ror is standard. Two cowl ventila- 
tors are provided. 

The Dodge L-head, six-cylinder 
engine comprises the power plant, 
which develops 74 b. h. p. at 3,400 


r. p. m. The 18-inch disk wheels | 


are demountable. A Spare wheel is 
mounted at the rear. Tires front 
and rear are 5.50x18 six-ply, heavy 
duty balloons. The over-all length 
of the Dodge cab is 185 inches. 


PHILADELPHIA GROUP 
TO ATTEND MEETING 
P. A. A. AT PITTSBURGH 


Philadelphia, Aug. 28.—A big dele- 
gation from this city is expected to 
attend the Pennsylvania Automotive | 
Association's annual convention in 
Pittsburgh, October 12-13. Last year, 
when the convention was held in 
Reading, the Philadelphia turnout 


numbered thirty-three, and when it 
was held in Erie the previous year 
there were eighteen in attendance 
from here. The Philadelphia Auto- 
mobile Trade Association is now en- 
couraging its members to plan their 
movements ahead so they Can go. 


rests 


Rusco brake linings and other auto- 
motive fabric products, has met a 
definite upturn in its business and 
is rapidly expanding the number of 
its sales and service outlets, which 
now number more than 40,000. 

Among those added to the Rusco 
list during the past week are: Dis- 
tributors—Fred W. Barth, Inc., Mill 
Street, Poughkéepsie, N. Y. Semi- 
distributors—J. W. Barber, R. F. D. 
No, 7, Auburn, Me.; Rapid Brake 
and Spring Service Company, 707 
Columbia Road, Dorchester, Mass.; 
Holvec’s Tire Service, 50 Commercial 
St.. Adams, Mass.; Standard Oil 
Company of New York, 31 St. James 
Ave., Boston, Mass. 

During the past two weeks the 
following men have joined the force, 
which now numbers more than 250 
direct sales representatives through- 
out the country: 

E. C. Ashton of Philadelphia, Pa., 
to cover Camden, N. J., previously 
with Maytag Company of Philadel- 
phia. G. W. Preston of Harrisburg, 
Pa., to cover Harrisburg territory, 
previously with Russelloi@ Company, 
Harrisburg, and Keystone Rft. Mfg. 
Co. of York, Pa. 

A. R. Wilson of Franklinville, Pa., 
to cover Altoona, Pa., previously 
with the Ford Motor Company at 
Pittsburgh. C. H. Green of Bridge- 
port, Conn., to cover Bridgeport, 
previously with Metropolitan Life 
Insurance Company, at Rutland, 
Vt., and Rudd Electric Shop, in Ben- 
nington, Vt. H. C. Linville of To- 
ledo, O., to cover Toledo, previously 
with Willys-Overland, at Toledo, and 
Standard Parts, Inc., of Toledo. 

J. M. Westrate of Detroit, to cover 
Detroit; previously with Gabriel 
Snubber Company, Detroit, and 
Thermoid Rubber Company of Tren- 
ton, N. J. E. D. Hutchinson of Des 
Moines, Ia, to cover Des Moines; 
previously with the Standard Motor 
Parts Company of Des Moines. A. C. 
Porterfield cf Atlanta, Ga., to cover 
Jacksonville, Fla.; previously with 
Joseph K. Polk, Inc., and Atlanta 
Wooden Ware Company, both At- 
lanta concerns. W. J. Kearns of 
Pittsburgh, Pa., to cover Pittsburgh; 
previously with W. B. Sales Com- 
pany, Etna, Pa., and Hunter Ma- 
chinery Company of Pittsburgh. 


vote upon an additional three-cent 
gasoline tax to meet the states’ 
financial obligations, W. C. Stokes, 
| president of the Alabama Automo- 
tive Trades Association has an- 
nounced. 

The Supreme Court has just ruled 
that a state income tax passed to 
provide funds to meet the state’s 
debts has been ruled unconstitu- 
tional and the state is without a 
| means to raise the necessary funds. 
An additional gasoline taxation is 
| almost certain to come up if an 
extra session is called, according to 
Stokes. Alabama now has a four- 
cent state tax on each gallon of 
gas sold, 





MARMON OFFERING 
NEW CUSTOM BODIES 
ON SIXTEEN CHASSIS 


(Continued from Page 1) 


back in pleasant weather. Many 
custom features of comfort, appear- 
ance and refinement are combined. 
“With the addition of these new 
custom body styles, we are now in a 
position to offer prospects one of 
the widest and most diversified line 
of body types in the fine car field,” 
Mr. Tenney said. “Numerous color 
and upholstery options make it pos- 
sible to fully serve the customer’s 
}own personal preferences and in- 
| dividual requirements by this ar- 
rangement.” 


MLE.A. REPORTS GAIN 
IN PARTS SHIPMENTS 
FOR JULY OVER JUNE 


(Continued from Page 1) 


ported that they were closed during 
July for the usual summer vaca- 
tioh or inventory period. 

Reports by divisions of member 
manufacturers in July follow: 

Parts-accessory makers selling 
their products to car and truck 
makers for original equipment made 
shipments aggregating 79 per cent. 
of the January, 1925, base to com- 
pare with 91 for June, 129 for May, 
and 83 for July, 1930. 

Shipments to the trade by makers 
of service parts were 124 per cent. 
of the base as compared with 122 
for June, 128 for May, and 127 for 
July, 1930. 

Accessory shipments to the trade 


WILLYS STAGED THREE 
DRIVEAWAYS DURING 
MONTH OF AUGUST 


Toledo, O., Aug. 28.—More than 
100 Willys-Overland dealers from 











Sunday, October 11, a Pennsyl- 
vania Railroad train bearing the 
Philadelphians will leave about 11.35 
p. m., arriving in Pittsburgh about 8 
the next morning. The program, in 
addition to the business sessions, in- 
cludes noon luncheon on Monday | 
and the banquet that night; noon| 
luncheon on Tuesday and special | 
events in the evening. The annual} 
P. A. A. golf tournament and frolic 
Will follow the Tuesday business ses- 
sion, which is scheduled to end at 
noon. The golf joust is to be held 
at the 
grounds and a long list of prizes has 
been prepared. Headquarters is the 
William Penn Hotel. 


HEDBERG TO HANDLE 
HUDSON PUBLICITY 


Detroit, Aug. 28.—Stanley A. Hed- 
berg, former newspaperman and 
more recently associated with air- 
craft advertising and publicity, has 
been appointed director of publicity 
for the Hudson Motor Car Company. 

Supervision of the publicity de- 
partment will be under William A. 
James, assistant sales manager, 
who has assumed also the position 


of advertising manager and director | 


of sales promotion. 


CARY HEADS RICHMOND 
ZONE FOR CHEVROLET 
Richmond, Va., Aug. 28 (UTPS). 
-—L. M. Cary is the new zone man- 
ager of the Chevrolet Motor Com- 
pany, with headquarters in Rich- 
mond. He succeeds F. L. Knight, 
who resigned recently because of ill 
health. Cary was formerly assist- 


Pennsylvania, Maryland and West 
Virginia arrived by special train this 
week to take part in a driveaway of 
Willys sixes and eights, Willys- 
Knights and Willys trucks. The 
delegation of dealers was headed 
by Georg: Seagert and Guy Rea, 
Willys - Overland’ distributors of 
Pittsburgh, under whora these deal- 
ers operate. This is the third large 
| Willys-Overland d:‘veaway of the 
current month. 


in July stood at 57 per cent. of the 
base to compare with 61 for both 
June and May and with 65 per cent. 
for July, 1930. 

Service equipment shipments, 
that is garage equipment and tools, 
were 85 per cent. of the base, as 
compared with 102 for June, 117 for 
May, and 115 for July, 1930. 


FREMONT BODY NOW 





> = 
ee 


Wildwood Country Club 


WORKING TWO SHIFTS The Willys-Overland dealers’ 





Fremont, O., Aug 28—With new 
| orders for twenty-three buses, the 


Fremont Metal Body Company has 
put on two shifts of employees for 
overtime production, and officials 
of the company have predicted that 
it would continue on this basis until 
late October. 

Production at the plant is said to 
be the best for two years, and pros- 
pects for added business during the 
next six months were declared to 
be extremely bright. The company 
recently received an order for eight 
new buses from the Miami (Fla.) 
Transport Company, to be used in 
| general passenger service through- 
; out the South. 


NEW GOODRICH MANAGER 

Akron, O., Aug. 28.—W. G. Manley 
has been appointed district manager 
| for the B. F. Goodrich Rubber Stores 
|in western Pennsylvania, eastern 
| Ohio, West Virginia and part of 
| Maryland. He has been engaged in 
the rubber industry for over twenty 
| years, and was formerly connected 
| with the Diamond Rubber Company 
|and the Firestone Tire and Rubber 








ant zone manager of Baltimore, Md. |; Company, 


cial train was shunted direct to the 
company’s side tracks at the plant, 
where the party detrained. On their 
arrival they were greeted by Harry 
B. Harper, vice-president in charge 
of sales; N. A. Beardsley, sales man- 
ager eastern division, and Ferd 
Brown, district sales manager. 

The Willys- Overland manage- 
ment entertained the visitors at a 
breakfast served in the dining room | 
of the Administration Building, 
after which a short address was 
made by Vice-President Harper. 

Following the breakfast the deal- 
ers took delivery of more than 100 
cars and trucks and started on their 
eastward journey. En route to their 
home towns the entire group spent 
a night at the Breakers Hotel, 
Cedar Point, O., and resumed their 
journey the next morning. 

GETS NEW JERSEY CHARTER 

Jersey City, N. J., Aug. 28.—Im- 
proved Lubricants, Inc., 69 Mill 
Road, Jersey City, has been organ- 
ized by Samuel C. Herriman, S. N. 

| F. Lubeshez, James C. Mitchell and 
J. Frank Phillips, all of New York. 
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Brothers Under the Skin 


* * * 
| The Motor Industry Joins In 
* ok 


Plymouth Stirs Memories 
ok * . 


| Moxon Takes Over Phelps 





Chris Sinsabaugh—Detroit Editor 








O paraphrase and make it “brothers under the skin,” we 

find the automobile people and the motor boat folk have 
a lot in common—they’re all in the same family. This is 
being well demonstrated in connection with the promotion 
of the fifteenth annual international regatta, scheduled for 
September 5-7 on the Detroit River, with the Harmsworth 
trophy as the bone of contention, a mug Ed Schroeder cap- 
tured in England with his Dixie years and years ago. and 
which has been on this side of the Atlantic since. 

The coming event on the river which splits the United 
States and Canada has a distinctly motor car flavor in that 
two of the four pilots in the Harmsworth Cup are just as 
famous on automobile speedways as on the water. Kaye Don, 
the challenging Englishman, took to speed-boating after he 
had captured just about every honor and title in the foreign 
automobile racing field. Bennett Hill, who is to drive Miss 
Syndicate III. for Horace Dodge, will be recalled as one of 
the greatest of American drivers, holder of many automobile 
records. Gar Wood himself came out of the automobile 
industry to make an international name for himself in motor 


boat racing. 


* oa 


NTEREST in the regatia on the part of the automobile 
people was particularly impressed on me when I attended 
a luncheon given by the regatta committee in honor of Kaye 
Don. Charles E. Sorenson, general manager of the Ford 
Motor Company and most prominent in water sport. was 
there; Aaron De Roy, Hudson distributor, and L. K. Rob- 
inson, manager of the Pierce-Arrow branch, were in the 
party; Lee Barrett, secretary of the committee, is a former 
president of the Detroit Automobile Club, while near him sat 
W. S. Gilbreath, also a high executive in the same organiza- 
tion. W. E. Metzger, director of both the National Automo- 
bile Chamber of Commerce and the American Automobile 
Association, has been a regatta worker for years. And there 
was E. Le Roy Pelletier, remembered from the earlier Ford, 
E-M-F and Studebaker days, who was introduced as “the 
man who made advertising famous.” 
*¥ * 


NE mustn’t forget, either, that W. D. Edenburn, chair- 

man of the regatta committee, is the same Edenburn 

who is general manager of both the Detroit Automobile Deal- 

ers’ Association and the Michigan Automotive Trade Asso- 

ciation, not overlooking his job as representative of the A. 
A. contest board. 


* 


ok oe 


S for the Harmsworth Cup race itself, it looks as if Gar 

Wood is going to have real competition for the first 
time in years for his two boats, Miss America IX. and Miss 
America VIII. Don is to pilot Lord Wakefield’s Miss Eng- 
land II., the same boat which H. O. D. Segrave piloted to his 
death, and the one in which Don set up the world’s record 
of 110 miles per hour. 

While there is no questioning the fact that Don has the 
speed of the party, yet it is expected Gar Wood will outsmart 
him on the turns. Miss England might run away from him 
on a straightaway, but her length and weight will offset 
this superior speed when it comes to swinging the turns. 

Gar Wood’s defenders, while using the old hulls, will be 
faster than last year because of being fitted with an improved 
type of supercharger. 


ok 


ok * 


Kk 


66 ELEBRATING the world’s record-breaking transcon- 

tinental round trip of Lou Miller and his Plymouth,” 
the caption on a photograph that has just come in from 
Chrysler reminds me of the sign Joe Gunther put in the 
windows of the Apperson branch in Chicago twenty years 
ago. That was when Apperson was a Vanderbilt Cup candi- 
date and Joe advertised “The Apperson, the world’s fastest 


American car.” 


* * ok 


OXON taking over the George Harrison Phelps agency 
here in Detroit marks the passing from the industry 
of Mr. Phelps, who got his start as advertising manager of 
Dodge Brothers when that giant organization first started 


building automobiles. Mr. Phelps is now in Europe. 
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Commandeered 


NE evening recently the peace and quiet of a residential 
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district of the metropolitan city of New York was, 


broken by a fusillade of pistol and gun shots. Citizens earn- 
estly departed from that immediate neighborhood, but later 
the story flashed onto the front pages. Police had engaged 
in a pitched battle with gangsters fleeing in cars. To make 
the battle possible the police commandeered a taxicab and 
some private vehicles for purposes of pursuit. 

3eyond the commentary on the depths to which law and 
order have sunk in America, there is a direct personal inter- 
est in this incident for every man and theoretically every 
woman who operates a motor vehicle. There has been doubt 
expressed in a good many quarters as to the right of the 
police to commandeer a car and driver for such a chase. 
To ask a peaceable citizen to push down on the accelerator 
and drive into a storm of bullets seems an invasion of the 
ordinary right to safety. 

In good truth, however, the police in this case were 
quite within their rights. The common law, rooted in cen- 
turies of observance and acceptance, gives an officer of the 
law the right to “summon and require the assistance of as 
many bystanders as may be necessary to enable him to per- 
form his duty in making an arrest or preventing or suppress- 
ing a breach of the peace.” 

In New York state the law provides that any person 
who, having been so called upon by an officer of the law 
to aid in arresting any person or retaking any person or in 
executing any legal process, willfuly neglects or refuses to 
aid such officer is guilty of a misdemeanor. 

It is not altogether a pleasant prospect for the ordinary, 
more or less timid citizen to know that he may be thus casu- 
ally summoned to battle bandits, bootleggers or other rack- 
eteers. But it is the law. In many cases, perhaps, the best 
way out would be to turn the car over to the officers, if there 
is one able to drive, but on occasions the guardians of the 
law need the personal aid of the driver, and they have the 
right te commandeer it. 


Monkeying With the Buzz Saw 


N a recent issue of the Commercial and Financial Chronicle 
there is the following piece of comment: 

“Ordinarily a loss in spring wheat yield of the United 
States and Canada of some 300,000,000 bushels, as is indi- 
cated, would suffice to start a gigantic speculation, under 
the influence of which a sharp rise in prices would be a 
certainty, even though it be offset, as it happens to be, by 
an increase of 163,000,000 bushels in the winter wheat yield. 
But unfortunately the Federal Farm Board accumulations of 
wheat must sooner or later come upon the market, and it 
seems a plain truth that except for its operations wheat 
would today be selling somewhere between $1.25 and $1.50 
a bushel.” 

The Farm Board last year invested a vast sum of money 
in the wheat it is holding, because the market was low in 
price and glutted as to quantity. But even if the Farm Board 
had not intervened, we doubt that the price of wheat last 
year would have fallen to the present level of below 50 cents 
a bushel. 

Is it out of order, therefore, to ask whether this particu- 
lar experiment in monkeying with the buzz saw of the law 
of supply and demand has been ultimately helpful? And 
another phase of the matter: If the farmers had been left 
to hold the bag last year, would not ultimate cure of the 
whole problem have been hastened by the suggestion to the 
wheat growers that they reduce their planting to keep pace 
with probable demand? 

It is dangerous to attempt to break the law of supply 
and demand, whether the lawbreaker happens to be a wheat 
grower or a manufacturer of motor vehicles or anything else. 
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Differential Discussions 





Reader Commends A. D. N. for 
Publishing Ideas on Service 


° - eee 


Automotive Daily News: I have been a regular reader of 
the A. D. N. for some time and lately have noted with great 
interest and pleasure your articles from various points of 
the country where in some particular dealer is changing his 
ideas about service and the work of his service department. 
To my mind this is a tremendous dealer help. I want to 


commend your paper on its pla 


the dealers. 

It is not so long ago that the 
A. D. N. was full of successful sales 
ideas — splendid advertising ideas. 
This attitude on your part was 
splendid. The dealers who have 
failed to profit by the suggeStions 
which you have picked up and have 
outlined from time to time in your 
columns are those who as a general 
rule always have their ears turned 
the other way when opportunity 
knocks at their doors. On the other 
hand, in my contacts with dealers 
I have encountered many who have 
stopped, looked, listened and read 
again the article which showed 
them how to better their sales or 


| COMING EVENTS | 


Hh ees 
AUGUST 
31-Sept. 4—Buffalo, N. Y. American Chemi- 
. cal ociety, meeting. 
SEPTEMBER 

1- 3—Cleveland, O. Hote! Statler, Societ 
of Automotive Engineers, twentieth 
annual aeronautical meeting in 
conjunction witb National Air 
Races. 

j- 9—Kansas City, Mo. American Society 
of Mechanical Engineers, general 
meeting. 

8-17—Utrecht, Holland. 
and truck show 

9-10—Toronto, Can. National Association 
of Show Managers, convention 
11—Charleston, W. Va. West Virginia 
Motor Transport Association, meet- 
ing. 

16-17—Atlantic City, N. J. 
troleum Association, 
ing, Hotel Traymore 

17—Chicago, Ill. Steel Founders Society, 
convention. 
20-26—-Springfield. 
Exposition. 
21-25—Boston, Mass. 


Utrecht Fair. bus 


National Pe- 
annual] meet- 


Mass Eastern States 

American Welding 
Society. meeting. The following so- 
cleties will participate: American 
Society for Steel Treating. American 
Welding Society, Iron and Stee’ 
Division, A. S, M. E.; Machine Shop 
Practice Division, A. S. M. E.; Iron 
and Steel Division, A. I. M. E.; In- 
stitute cf Metals, A. I. M. E. 

28-29—Atlantic City, N. J. Nationa! Asso- 
ciation of Moeor Bus Operators, 
fifth annua) meeting. Hotel Am- 
bassador. 

26-Oct. 2—Atlantic (ity, N. J. American 
Electric Railway} association, an- 
nual meeting. 

OCTOBER 


1-11—Paris, France. international 
mobile Salon. 

2- 3—Houston, Tex. American Institute 
of Mining and Metallurgica) En- 
ineers. petroleum division meet- 


ng 

j- 8—Detroit, Mich. Society of Automo- 
tive Engineers, national production 
meeting. 

12.13—Pittsburgh, Pa. Pennsylvania Auto- 
motive Trades Association, conven- 
tion, 


£9-16-—-Chhionge, I, National Safety Coun- 
cil, 


Auto- 


14-16—Pittsburgh, Pa. Society of Indus- 
trial Engineers, convention, 
14-15—Albany, N. Y. New York Automo- 
bile Dealers Association, convention. 
15-17—Pittsburgh, Pa. American Gear Man- 
ufacturers Association, convention 
15-24—London, England. Internationa 
Motor Exhibition. Olympia Hall. 
19-22—Chicago, Hl. National Hardware 
Association, convention. 
22-28—Prague, Czecho-Siovakia. Interna- 
tional Automobile Exposition. 
22-28—Prague, Czecho-Slovakia. Interna- 
tional Avtomcbile Exposition. 
23—New York City. American Iron and 
Steel Institute, convention. 
27-28—Chicago, Ill. American Railway As- 
sociation, Motor Transport Division, 
meeting 


NOVEMBER 


Copenhagen, Denmark., Motorcycle, 
truck and bus exposition. 

5-14—London, England. International Com- 
mercial Motor Transport Exhibition, 
Olympia Hall, 


10-12—Chicago, Ml. American Petroleum 


Institute, annual meeting, Hotel 
Stevens. 
26-Dec. 6—Paris, France. International 


Automobile Salon. (Commercial ve- 
hicles and accessories.) 
28-Dec. 9—Brussels, 
Salon. 
30-Dec.4—New York City. American So- 
ciety of Mechanical Engineers, an- 


nual moe. 
DECEMBER 


7-12—Atlantic City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 

9-11—Atlantic City, N. J. American In- 
stitute of Chemical Engineers, meet” 


ing. 
JANUARY 
11-14—Detroit, Mich. American Road 
Builders Association, twenty-ninth 
convention and show. 
9-16—New York City. National Automobile 
Chamber of Commerce, National 


Belgium. Automobile 


Automobile Show 


30-Feb. 6—Chicago, Il]. National Automo- 


bile Chamber of Commerce, Nation- 
al Automobile Show. 


cing these service ideas before 


their advertising and then put some 
of these thoughts into action. They 
have made money. A. D. N. has 
furnished a valuable service to many 
dealers. 

However, more recently I have 
note@ another more important 
service being rendered by A. D. N. 
I am not thinking about Sinsa- 
baugh’s Sparks, which are evidently 
entertaining the trade because of 
his digging up a lot of interesting 
traditions, etc., but in a continued 
trend toward showing what dealers 
are doing here and there in im- 
proving their shops and adopting 
service methods which will make 
money. You are showing them that 
service is the main part of their 
business. 

You have never ventured on a 
worthier cause. Service is the main 
stem of a dealer’s business. Many 
fail to appreciate the fact that it is. 
Poor service will drive business out 
of the back door faster than sales- 
manship will bring it in the front 
door. Poor service—sloppy service— 
discourtesy and lack of facilities for 
service will wreck an automoblie 
business faster than loose trades. 

Service of the right kind will be 
the dealers’ salvation from now on. 
No dealer can expect to stay in the 
business unless he gives the right 
kind of service in the right way or 
even fails to appreciate the fact that 
he should have service on every car 
he sells. 


We are now in the conventional 
seasonal sales decline, only this year 
we have an _ economic influence 
which makes 1931 worse than ever 
before in the business. Usually we 
have new models to stimulate busi- 
ness. The public is conscious of 
the fact that new models will ap- 
pear at the end of the year. It is 
hard to realize that we can expect 
snow in sixty days and that it is 
only about 120 days from now until 
new models will be announced and 
displayed. Therefore, the car owner 
who is being solicited now for a 
trade-in, on a present model car, 
says to himself: “Why bargain fora 
new car now, when new models, 
with all the latest wrinkles, will be 
on the market in a few months? I'll 
drive this one and take chances 
until the new stuff appears.” So, 
what is a dealer going to do? Used 
cars will not sell actively, either. 

I am not a pessimist. I wouldn’t 
dare say that the curtain will be 
pulled on the business as it was in 
the fall of 1925. No, sir. We will 
have the usual brisk fall trade, the 
usual good October, but in all it 
will not be a hot season for all the 
dealers, and there are the usual 
smart traders who will trade their 
cars in on good deals for themselves, 
because the dealer will have to 
move a certain few present models. 
At any rate, it doesn’t look as if 
the dealer will make much money in 
sales. The dealers’ pocketbooks on 
the sales end will be much like the 
old dried prune by the time snow 
flies. It will have a lot of wrinkles 
—deep ones, too. 

So that’s why I am interested in 
your articles on service. It is time- 
ly, and the dealer who again stops, 
looks and reads and listens to what 
the A. D. N. says the other fellow is 
doing to overcome sales losses by re- 
viving his service department, who 
installs new business ideas, who 
adopts modern practices and gets 
the service work rolling in will be 
the man who will cash in and over- 
come sales losses. Every dealer who 
has been in business any length of 
time has a potential in the cars he 
has sold. If he fails to recognize 
that there is money in_ service, 
money in parts and other items, 





such as accessories, and that by 
Starting now to get his service he 
can improve his future sales posi-< 
tion by getting every owner or prose 
pective owner to know that his shop 
is the best in town, then that 
dealer is only marking time, which 
is just as it is in the army when the 
command rings “Mark time,” just 
moving his feet and getting no- 
where. Even if he does not adopt 
methods which will bring the owners 
in, he can at least clean up his shop 
and get it in fit condition to show 
a prospect what he has in the way 
of equipment. If he does nothing 
else than hold open house for his 
owners in the shop—not with flow- 
ers or potted palms, but just a 
plain, clean and business-like shop 
—he will be doing a piece of adver- 
tising that will show tangible re- 
sults. 

Somehow the average dealer is 
not service minded enough to realize 
that we have reached a point in the 
business where the service depart- 
ment is really more important than 
the sales department. Even though 
the splendid articles appearing in 
the Automotive Daily News cite 
cases where the dealer is actually 
making big profits on service, some 
dealers are still so sales educated 
by factory propaganda that they are 
worrying about their business. I 
find that not making sales is the 
principal thing on their minds. They 
wonder what is going to happen and 
hope for a break. They do not seem 
to see that the so-called back end is 
the old meal ticket. 

I was interested in an article 
lately published in the Automotive 
Daily News, where Louis Charvoz 
of Akron, O., said: “From now on 
it's going to be different. I am go- 
ing to get the service on every car 
I have sold or know the reason why, 
I am not going to let somebody who 
had no hand in selling the car or 
worrying about the trade-in get the 
profits I should have on the cars 
I put out.” Charvoz spoke about 
some plan he is using. He tells of 
the results he is getting. Well, that’s 
the right spirit. Charvoz has wak- 
ened to the fact that he was sup- 
porting somebody not on his payroll. 
The dealer should have the profits 
on the cars he has sold. He will 
then have his owners in line, be- 
cause the satisfied owner is the best 
salesman a dealer can have. Pack- 
ard’s slogan will bear that out. 

To get the service on the cars he 
has sold the dealer should use every 
means possible. Charvoz, as I gather 
it from the article, seems to have 








(Continued ‘on Page 6) 


LOW PRESSURE SELLING 


AMES A. WORSHAM, who has 
long been known as a writer 
and lecturer on subjects connected 
with the field of selling in general, 
he recently published, through the 
Midwest Press at Bloomington, II, 
a book on selling entitled “Low Pres« 
sure Selling.” 

Mr. Worsham in this volume coy- 
ers the entire field of qualifications 
for selling, training and methods to 
be used in the actual work. He 
points his moral with actual expe- 
riences, which indicate reasons for 
success and equally reasons for fail- 
ure, 

Probably the most valuable con- 
tribution made by the book is its 
clear thesis that ability to sell is 
not an inherent quality. It can be 
acquired. He acknowledges that 
some men are born with a natural 
talent, in some cases rising to actual 
genius, for selling. These men are 
obviously the master salesmen of any 
period. But the comforting part of 
Mr. Worsham’s argument lies in his 
belief that any intelligent individual 
can train himself to become a suc- 
cessful salesman. 

We recommend “Low Pressure 
Selling” to every one in the sales 
field who wants a complete and dis- 
passionate review of possibilities of 
this profession as a life work, 


Marion, 0., C Cairn Re- 
ports This Branch of 
Business Has Been 
Speeded Up to a Point 
Which Exceeds Any 
Other Year Despite Eco- 
nomic Situation 


HE Haberman Chevrolet Com- 

pany ef Marion, O., reputed to 
be one of the oldest dealers on the 
Chevrolet roster having started 
business when the car was first 
manufactured, has speeded up its 
service activities to a point which 
exceeds that of any previous period, 
notwithstanding the fact that the 
general economic situation of this 
section is far below that of previous 
years. The service department has 
been modernized and put on a 
profit sharing basis which is bring- 
ing in business which up to recently 
has keen handled by others who 
have had no share in the selling of 
the cars. 

The organization headed by Fred 
Haberman, Jr., is housed in a build- 
ing centrally located and is par- 
ticularly well adapted to service 
work. Entrance to the service sec- 
tion is from a rear street which is 
always open for traffic, and owners 
bringing in their cars enter the 
building through an unusually wide | 
doorway to the service reception | 
room. Except for the cars ready for ; 
delivery after service work is com- | 
pleted, nothing occupies this floor 
except the service manager’s office 
and up-to-date greasing department 
which through a successful cam- 
paign for greasing jobs is constantly 
busy. 

After the service reception men 
have carded a car for service work 
and the order is signed, the cars are 
routed up a ramp to the commodi- 
Ous shops on the_ second floor. 
Every Known device and tool for 
expediting service has been adopted. 
Here are also the departments for 
body work, fender and other metal 
work and a complete painting de- 
partment which permits the Haber- 
man organization to handle any- 
thing from a mechanical repair or 
adjustment job to a complete over- 
haul or rebuilding wreck jobs. Parts 
are delivered to the shop from the 
parts room on the first floor by 
means of an elevator which has 
capacity for every part of a car ex- 
cept frames and bodies. The parts 
room itself is on the first floor, off 
the main salesroom, conveniently 
located for parts buyers. The 
illuminated show cases are used to 
display accessories and other special 
motoring needs, usually seasonal in 
character. 


Earl Cochran, in charge of service, 
and a man of wide experience in 
general service work and service ad- 
ministration, together with Mr. Ha- 
berman, have reorganized the shops 
and incorporated the Dealers Serv- 
ice Bureau operations, which include 
a division of shop profits with the 
entire service organization. Since 
the plan was put in operation the 
work of the shops has increased at 
a remarkable rate, in as much as 
the effort to secure work for the 
shops is now on the “personal con- 
tact with the owner” basis. 

Supplemented by the aid of the 
service manager and his assistant, 
Howard Niggles, also a veteran serv- 
ice man, every car owner who comes 
in is “sold” the shop and its ability 
to turn out better work and at a 
lower cost to the owner. The car 
owner is shown the equipment, the 
tools and the ways and means by 
which the Haberman organization 
can turn out the work with no loss 
of time. The owner is shown that 
the rates of the company for work, 
considering the time saved, is to the 
owner’s advantage. As Mr. Cochran 
says, “We show the owner an actual 
operation going on in the shop, 
proving to the owner that our Chev- 
rolet trained mechanics know what 
it is all about and just how to do it. 
It’s proving to be a great business 
getter, and, what’s more, it’s profit- 
able to every one in the organiza- 
tion.” 

Mr. Haberman himself, however, 
is more enthusiastic because, as he 
says, “The benefit of the service 


campaign to the shops is overshad- 
owed by the benefits to the sales or- 
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ganization, We have already demon- 
strated to ourselves that when a 
man is shown the clean and orderly 
shop he senses the fact that we have 
a well managed organization. We 
know that the buyer today is in- 
terested in what is going to happen 
after he gets the car. Therefore, 
we show him that we have every 
facility for maintaining the opera- 
tion of the car. 
tools and the other equipment and 


| then give hint an idea of the ability 


of our trained mechanics, and con- 
vince him that we are in position 
to do the work better and quicker, 
which, in the long run, 
for him in many ways. We 
show him how to save money by 
having every bit of his service work 
done in our shops. This demon- 
stratign will convince the buyer that 
the car we are selling is the one for 
him to buy. 


“Each man is seriously contacting 
with the number of names detailed 
to him, which is resulting in our 
getting in touch with an average of 
about 100 owners a week. Our serv- 
ice department is busier than ever, 
and I am glad to say that we have 
fallen in line with the various edi- 
torial comments expressed ‘rom 
time to time in the Automotive 
Daily News along the lines of not 
neglecting the man who owns one 
of our cars and get his business in- 


| stead of letting that profit go to 


others who may have had no hand 
in selling the car. The increased 
business in the shop means more 
— to the men who work on the 

flat-rate business basis. They also 
share in the plus profits, too, which 
makes them even happier than the 
usual shop crews. 

“We budget our anticipated serv- 
ice work for the month. This means 


that we have something to steer by,’ are in.” 


is cheaper | 
can | 


We show him the | 





DALLAS DEALERS TO 
EXHIBIT AT FAIR 
Dallas, Tex., Aug. 28.—Preliminary 
plans have been made for holding 
the annual automobile show in con- 
nection with the State Fair here in 
October. Willard Chamberlain has 
been appointed chairman of the 
committee in charge of arrange- 
ments, together with E. Gordon 
Perry, N. G. Flippen, Stuart B. 
Scruggs, H. D. Bradshaw, Hugo 


Schoelkopf, J. H. Shelton and H. B. 
Ransom, the latter president of the 
Dallas Automotive Trades Associa- 
tion. The State Fair will be held 
October 10 to 25. J. H. Connell, 
executive secretary of the associa- 
tion, will also have a considerable 
part in the arrangements. 





| for unless we know where we are 


headed we would be like a ship 
without a rudder—going, perhaps, 
but on one knows where. By set- 
ting up a gross for the shop, we 
know what our goal is, and we work 
to that end. To do this we have set 
up a daily record of service work 
which permits us to tell by the day 
or the week or the conventional 
ten-day period just what progress 
we are making. If we fall short at 
any time, we put the old steam 
pressure on the business pedal and 
go out and get that which we seem 
to lack. That always brings results, 
for we know that business can be 
had if one goes after it. 

“By doing the best service work 
possible, we will also increase sales, 
because of the influence of the sat- 
isfied customer. I am a firm be- 
liever in the fact that ‘service makes 
sales,’ no matter what business you 
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G. W. STEM SAILS ABROAD 

New Orleans, La., Aug. 28.—George 
W. Stem, president of the New 
Orleans Automobile Dealers Associa- 
tion and president of George W. 
Stem Motor Company, Chrysler dis- 
tributor, sailed aboard the S. S. 
Momus, with Mrs. Stem, for New 
York for a vacation and business 
trip. 


NAMED DE SOTO DEALER 

New Orleans, La., Aug. 28.—J. E. 
Stephens, president of Stephens- 
Lindner Motors, Inc., local De Soto 
distributor, announced the appoint- 
ment of Jos. Oster, Inc., 1412 
Frenchmen St., as a metropolitan 
dealer. Jos. Oster, Inc., is also the 
local distributor for Peerless. 


W. M. LEE PROMOTED 

Galeston, Tex., Aug. 28.—William 
M. Lee, formerly with Buick at 
Houston, has been named secretary 
and treasurer of the Ellis Green 
Motor Company, Buick distributor 
of this city. Mr. Lee has been asso- 
ciated with motor car sales and dis- 
tribution for the past twelve years. 





A. L. GIFFORD APPOINTED 


Newark, N. J., Aug. 28.—A. L. Gif- 
ford has been placed in charge of 
the used car department of the De 
Cozen Motor Company, Chrysler 
distributor. Mr. Gifford has been 
in the automobile business for 
twenty years. 


NEW DURANT DEALER 
New Brunswick, N. J., Aug. 28.— 
DeAngelis Bros., Inc., Jersey Ave- 
nue, has been appointed Durant 
dealer for New Brunswick and 
vicinity. 


REYNDERS APPOINTED TO 
N. E. EMPLOYMENT BOARD 


Springfield, Mass., Aug. 28.—A. B. 
Reynders, works manager of V. est- 
inghouse Electric, discussing his re- 
cent appointment to a committee for 
the stabilization of employment in 
New England, says that he expects 
the committee will meet shortly for 
a discussion in regard to its prob- 
lems. 

The committee, appointed by the 
Associated Industries of Massachu- 
setts, has as its chairman John F. 
Tinsley of the Crompton & Knowles 
Works of Worcester. It numbers 
among its members prominent in~ 
dustrialists of the state, who will 
take steps for employment relief. 

Mr. Reynders said he had no 
particular suggestion to place before 
the commission, but that he ex- 
pected it would get together at once 
to take action on the purpose for 
which it was created. 





FOR THE AUTOMOSILE 
INDUSTRY 


b> Corp, Salem, Ohio 


a Mf, 
332 So. Michigan Ave., Chicago. 
General Motors Building, Detroit. 








CUMULATIVE NEW PASSENGER CAR 


Comparative statistics for July, 1930, 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring 
In this table 41 states and the District of Columbia. 





States 


Auburn 


Cadillac 


Chevrolet 
Chrysler 








De Vaux 














Hupmobile 
La Salle 





Franklin 
Graham 

































































































































































Alabama | 11{ 30 2) 548] 20/ 1| 8| | 23; l 6| 482 | 5j 2| 1| 

Arizona | 6| | 19 2; 166] 10} | 9 10 | 16; 2| 5| —- 198 | | 2| 1 

Arkansas | 2| | 28; 3} 817| 40) | 14| | 82| | 5| _578 | 16| 2; 4 
California | —388/ 33} 710, 100; 3336] 351| 6| 350) 209] 377 84! 117} 3725; —«16|_~—136|__—104|——102 40 
Conn, | “ 1} 221 36} 810] 106 1} 104 25]  122| 16 ——-89|_—— 748) 13 | 37] 41) 36,19 
Delaware | | 29| 5| 151] 23| | 6| j 3| 10| 8} =: 118| | | 5| | 4 
Florida | 6| 51| lj} 672] 70} 3| 13| 4| 32| 4 31{ 651 4| 35| 23| 12| 4 
Georgia | 2 | 49 3| 530] 17| l 9 4| 36| | 10| 458 1| 12 10| 11 5 
Idaho | 3|.  +2| +16). ~+~«|  +J5O] to | of of a  3| 155) 1| 6| 2| 2| 

Illinois {| 315) 15} 570) 94; 3929] 439) 10; 301) 69| 417 29, «213, ~=—« 3718) 13] 160) 93; 15% 81 
Indiana | 121, 3| 149; +10; +1300) 146; 4,165) 7| +186 13[-111/ 1016; 2| 45] 55| 35| 10 
Iowa | 31) | 141687 | 89) 1| 28) 38| 120; 25, 86] 1144) 3] 30 57| 35) 3 
Kansas. | 14/ 11; —*102 10; 1469 [31 3; —= 38| 4] 98| 18) 75, -872| 2] 34 45 7 2 
Louisiana | 8) 1| 42| | 754] 38) #«2|  34| 6; 64S 14) 568] ._ = -. 5 
Maine | 19| | 60) S51] 85 35) 12 4, ~—«34 6| 60; 339) 2| a6~C«SsSy SS 7 
Maryland | 57| | 82; 7|_—s«878| C6 4 21| 2] 53| 14| 65, 687 3| 38°. 2S«2H|St*«éC2*S 7 
Mass. | 156 8) 434) 57| 2132) 243, ~~ 62/ 28) 218) 39; 320) 2585) 26 | 84, 133| 96 67 
Michigan | 86| 12; —-316| 51/2259] 208, 3) 153] 59| 226; 39, 251; 2100) 4] 69, ‘110 58| 31 
Minn. | 49) 3) «158 lij 1625] «129 [59] Ss] s«i 102[" 21 78| 1066) 3| 47 49) 54, ~~ ~O 
Missouri | 55| 6| ‘1377 lif 1458; oo; 4{ 48] 1] 129) Lal 61/_1131/ 3] 55! 31/33] 10 
Montana | 9| 1| 41/ | 27| 20) 14 | 27] 9| 23| 246 1| 5| 15| 9| 3 
Nebraska | 18) 7| 60| 3] 984] 45) 2| 13} 9] 47 ry 27, ~*‘713| 1] 21| 11| 7 2 
Nevada | 9| | 14| | 95] 22] 1| 7| 2] 8| | 4| 90) | 5| 2| 1| 1 
N. Hamp. | 9| 2! 47| 4, 264] 15) | 15| 1] 3| 38| 266 2| 14) 9| 7 1 
N.Jersey | 175) 5, 442 65, 1940] 317 6| 90 45| 147/ 64,143] 1597 12] 58| 85) 91) 35 
N. Mexico | | 1| 31) 3; —«:168] a 2| | _15) 4| 2) 139] 1| 2| 3| | 1 
N.Car. | _ 32 8) 78] 8| 1390] 101) | 40 10] 114| | 64) 1313] 2] 22! 31| 11| 9 
N.Dakota| 3 | 11) | 218 | 11| | 2| 6| 10| 3 7| 165; | 5| 3| 3| 

Ohio | __2ii| 3] 269] 39; 2631] = 327] 7| 270) 37 | _286| 48; 266) ~—_-2490 18| = 102) 97) 22 
Oklahoma} 19) 6 93, «14; ~SC«C«# 6 | 66| 2| 13| 2] 113] 12) 632| 5| 10) 7 4 4 
Oregon | 21) l 61| 3] 415 | 50| 2| 34] 18 | 42| 17 15| 345) af —Sisy,s—“(it;CC‘é;:CO™C‘#SS 
Penna. | 314 17; ‘716 81; 3902] 618) 9| 321) 71 | 475) 71; 354, 2834! 30] 252) 142) ~—155 65 
Rho. Isl. | 40) 3| 96| 7; 451[ 76 1] 62 | 44] 7] 49] 382 5|__20/ 12| 19| 5 
S.Ca’lina | 12| 1| 30, s1| «666 | 32 | 166 Of 35 | 26; _ 609, | 8| 14 10 2 
S. Dak. | 4| 2 18) S|] | 2a, -isy—Sisa] 8212 | 4| 6| 6 

Utah | _12| [2 5| le; 9 l 7| 6j 16 3] 9 164) 1f il} 17 5 ; 
Vermont | 7 26 lj 128] +18) 12 ; 18) #4 26; 141 | 6| 107 2 
Virginia | 17) 10; «95 10, 1458] 98 | #«53| #.1| 66) 6 75|  1256| | 23! 33) 31| 5 
Wash’ton | __—-38,|~S=s«=«éS,Sséd33| ~Ssi«iSs«iOB]SC«tS|CS*~“‘i(“(SS*‘“‘«‘YSC*‘éS*YYSCO*#*«*~7T@YSC*é‘éY;COS*C«SSYSCSCST7721. 4[ 52) 34/ 35) 8 
W.Va. | 47/—s4]_—S—=i]SCSC“ié‘iS:~CO*«WG GY 66) 2| 32/ 12 | 96, ~—SiC 41; 582) 2| 32; +18) ~SC«é 3 
Wisconsin | _85|_—s4j_—=«d81|~—=S=s20|-~=«d6B3Y —_—«139 3] 78| 33| 164) 17; +122] +1070 4| 63,5 27| iL 
D. of Col.|—-37/—=<“C«‘CiSY:C(i‘C|S*~<Ct«~SYSC‘“<(C‘éiSYSOS*«SSCSC*~C“‘*«‘“YS*C‘C*«‘C“‘C | 65) 6| 39] 752{ 3| 30 15| 29| v 
Totals | 2545) 184) 5936) 706) 45339] 4409) 81; 2686! 8081 #708 632) 3021) 39198) 1901 1620) 1464; 1285) 494 
















Meet the Sales Chiefs 





ENRY KROHN, vice-president 
in charge of sales of the Fed- 





eral Motor Truck Company, has 
literally grown up with the auto- | 
motive industry. Born and edu- | 


cated in the city of Detroit, he be-| 
came identified early in life with 
the Page-Detroit Motor Car Com- 
pany. 
vice-president in charge of sales of | 
that organization. Prior to his con- | 
nection with Federal, in the fall of | 
1929, Mr. Krohn was associated | 
with the Hupmobile Corporation. 


Mr. Krohn’s automotive experi- | 
ence is as broad as it is exhaustive 
And he knows men and has an in- 
born propensity for leadership and | 
for directing and inspiring the work | 
of subordinates. Men in the ranks 
who express opinions particularly 
interest Mr. Krohn. He invites ex- 
pression, believing that not infre- 
quently a man of unusual ability | 
and capacity for doing big things is | 
discovered by this simple expedient. 

“There is no gainsaying the fact 
that the truck industry has made 
great strides,” said Mr. Krohn, “and 
that every business, large and small, 
is a potential user of commercial 
haulage. A good product and a sin- 
cere willingness to serve is the basis 
of a successful and profitable sales 
operation. Human beings are the 
same today as they were five, ten 
or a hundred years ago. The will 
to do and the idea to conceive con- 
stitutes the world today as it did 


then. It is merely a question of 
perspective. 
“Salesmanship, like education, is 


a conquest—not a bequest,” holds 
Mr. Krohn. “Experience, thorough 
knowledge of the product offered, 
general conditions in the field, and 
knowing the prospect's needs, these 





For nineteen years he was | | 
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plus qa reasonable return on the in- NEW FORD SHIP BRINGS 


are the fundamentals of salesman- 
Ship. New problems are constantly 
presenting themselves, and to meet 
requires definite 


and 


solve 
knowledge, sound 
ability 
| What, 


to 


when and how to do it, 


them 


think 





judgment and the 
and act quickly. 


pul- 


sated by energy and enthusiasm, in- 
spires confidence in your product 
and the organization behind it. 


“The 


importance, 


therefore, 


of 


consistent, well directed, intelligent 


sales training cannot be overem-| Bureau of Highways, plans to dis- 
phasized. It goes a long way toward | tribute 
achieving those results which, in the| forms for the appointment of offi- 
both dealer-dis-| cial inspection stations of automo- 


final 


analysis, 
tributor and manufacturer alike are | biles. 


most vitally interested in; namely, 


satisfied 


users, 





plus sales volume, 








| tensive 


| garages so that they 


first drawn in 1914 and the 
| revision nearly a dozen years ago, is 





vestment,” concluded Mr. Krohn. 

In his lecture Mr. Krohn takes 
rod and tackle and departs for re- | 
gions where the fish bite hardest. | 
He is also an enthusiastic boatman. | 
But he finds it difficult to forget | 
business, even during his brief | 
respites, and keeps in close touch | 
with developments in both the fie Id | 
and the factory. 


PLAN NEW REGULATIONS 
FOR GARAGES IN MASS. 


Springfield, Mass., Aug. 28.—Ex-| 
revision the 
marshal’s regulations pertaining to 
y shall be brought | 
up to date and conform to the new 
conditions that have arisen since 
single 


of State fire 


| 
lexpected to come about as a result} 


of hearings attended by represents = | 


tives of city building departments. 
Building Commissioner Edward W. | 


sioners and inspectors of thirty-five | 
cities recent!y and there was pro- 
|longed discussion of tentative 
| changes in the regulations as pro-| 
posed by the state fire marshal, 
John W. Reth. 

According to Building Commis- 
sioner Lumis of this city, who at- 
tended the meeting, the regulations 
as they stand now are not up to 
date, and in sore need of revision. 


AP?LICATIONS READY 
FOR PENN. TeST STATIONS 


Philadelphia, Aug. 28.—The Penn- 
sylvania Department of Revenue, 


immediately application 


| ordinarily three days will be 


| used 
Control is from the 





How permanent these ap- 
pointments will become will depend | 
on how well ; all department require- 


LARGEST CARGO THROUGH 
NEW YORK STATE CANAL 


Edgewater, N. J., Aug. 28.—Hailed 

thousands of Edgewater factory 
blasts of factory | 
latest | 


by 
employees and the 
whistles the Edgewater 


| steamer to be launched for the Ford 
| Motor Company, 
{den trip from River Rouge, 
|} to the 


completed her mal- 
Mich., 
concern’s assembly plant 
Edgewater. 


Numerous delays but increased the 


interest displayed. Carrying the 
jlargest cargo ever moved through 
| the New York state canal, the boat 


| brought to its destination 2,000 tons | 
|} Of manufactured parts, including | 
| 2,000 motors, axles, shafts and com- 
ponents. Although nine days were 
consumed in making the initial trip, 
taken 
over the same route. 

The steamer has two 800 horse 
power steam turbines with oil fired 
| boilers, manufactured by the West- 
inghouse Electric: Company, whose 


|Roemer met with puilding commis- | engineers were also aboard to make 


propellers are 
dual rudders. 
pilot house by 
oper- 


Twin screw 
and there are 


tests. 


means of cables electrically 


| ated. 


The pilot house and masts ‘are 
disappearing in order to permit pas- 
sage under bridges on the barge 
canal. A top speed of thirteen miles 
was made on the canal and eleven 
miles on Lake Erie. The overall 
length is 300 feet and although the 
capacity of the ship is 2,000 tons 
but 1,800 tons were carried making 
the draught nine feet instead of ten, 
the maximum which can be nego- 
tiated in safety in the canal. A total 
of 145,000 cubic feet is the capacity 
in that measurement. 


ments are met continuously. The 
bureau will have its own inspectors 
check every appointee frequently. _ 


REGISTRATION STATISTICS, JULY, 1931 


will appear in a coming issue. 


Service, Springfield, DL, 


and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. 


J) 


county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies 











Oldsmobile 





Packard 












































Plymouth 
Studebaker 























Totals 


Miscella- 



























































Alabama | 1| 5| 16 3! 2} 1| l l 49 | 16| 1| 21! l | 23 2| _1,279 
Arizona | 1 | m4 2 12] 6| | 25 | 4 10 | 2 || _—iS23 
Arkansas | 2| __ 23 1| 20 | l l 87 | 40} 6| 15| l 2] 10} 2 1 1,804 
California | _— 28, ~—=28|_—392 90; 227] —:134 9} 33 659| 295,  40| 474 | 3] 245 41 10| 12,892 
Conn. { 6 8 133) 33; 101] 51| 1| 8 189] 177; 13| 68 1| 1| 65) 10 1} 3,357 
Delaware | 3 7 10| 4| 8| 5| | | 27 | 35) | 9| | | 7\ 1 | 472 
Florida | 1] 12) ~—_—«23| 29412) | | 106| ~—‘76 6, 30) | | 16 2| | _1,969 
Georgia | _ 25 2 28 | 5| | 2 42| 38) q 27| | 1| 5| 1) 1,343 
Idaho | l | 14| 1| 2] 1 0 ee) aj 13) | _ 13) ae 482 
Illinois 30'21/_——«379| i119] ~—S—362] =i 23] 24, ~=«7334~—~«662| 20/331 6| | 266) 31, —-64|_—«13,874 
Indiana | 527) 56 aT 4)" 421215, 10-105] S| 2) iy 9| | 4,574 
Towa | 6| 6 72 21| oe; 26i4]:SC=<‘i]SC«*d]:St*<“‘iSYS!CYC“(<‘<‘i ];:*étCHTCOCOC*Y 4) 143) 15] | 4,516 
Kansas | 4 7| 55] 18) 58 | 13} 3] 1| 166]  206| 11! 68] 1| 2| 77 8| [ 3,566 
Louisiana | Scot canieigl cen cca cece ieee aces tl Renna tenet nen leery) aceiemerdiene th coves needle 
Maine 2 4, 50) 14) 44| 6| 1 | 128] _—*92 2) 32| 1| | 32,5 |__ 1,414 
Maryland | 3| a ee) Lad 22) 10} 5 149] «140; 10) 69| 1} 35) 6s, 674 
Mass. | 24/15) 325] 53] -27 7 - iis} | 28] S91] # 448, +23) +~=—«-239) } 118! 35, «2 +~«=8,982 
Michigan | 17| 19| 112) 46) 37] 89] 2| 12) 1921 | 324 42! 89 | 5] 95; 10; —Ss«d| | __ 9,161 
Minn. | 6| 6 96 | 33/159] 46) 1| 13[ 635] ——«221| 14, «110 2] —:160) 17; —«aa|_~——« 4,992 
Missouri | 11 14) 78| 30| 94| 35) 11 352] 172, 8 78 i| 3] 76| 12} 3) 4,254 
Montana | 1| 6| 2] a] SiC l 1; GO| 48) 5| 26 | 20) 2| |__1,001 
Nebraska | 2| 4 29| 5 ] ae) 1| | 194 | 86 2| 57| 3| 65) 7| |__ 2,490 
Nevada | 1] 1| 7 3 3| 4) | 18 | 9| 3 12) | | 3 1| | 325 
N. Hamp. | 3] 4! 33] 10) 31] 13) | 79 | 46| 3| 19 | 38; 2| | 1,004 
N. Jersey | 16| 28, 322) 62; 279] ~—«144 5] 28, 366] 332 18} 228) 2| 2, 107 30) 1| ‘7,287 
N. Mexico | r.62~Clo 6 3| il| l 24 | 12 8| | 7| 1| 461 
N.Car. | 1| 3) 21] 6] 38 | 8] 2] 199] 154, 4) 30 2] 38) 1| | _ 3,740 
N. Dakota | 2| 1j 12] a) l a 32) 5| 15| 2| 15: 1| | 598 
Ohio | 18) 41; 274 75| 280] ~—«:111| 10| 16; 1368] 459) 30, 229] 4| 10] 292 72| 1] 10,543 
Oklahoma | 4 1] 22) ii; 28} 20) —~*«| ~~, sia 16} 106 1| 42 | 5| 15| 12| 1|___ 2,358 
Oregon | 7| 4) 62| lij 24] 7 7 129| 45) 6 30| | | 10) 4 1,432 
Penna. | _ ~ ga,  B4| 604 107, 373] ~«174/ 2] 38). 1158] 9523] 31; 305) 2| li} 416 63 11} 14,231 
Rho. Isl. | 3 i/ 62 6| 19} 10| 3} 5| (1104 83] 9| 39 1| | 32 5| | __ 1,667 
$.Ca'lina |__| | 12/ 1) ij | | 7) 53] 1| 9| ] 1] 9 2| | _:1,657 
S. Dak. | | 11| 5) 2] | _—-64 sa 1) 22] 2} 17| 2) 853 
Utah 2) 18] 10] 3] 20] 13) 2| 8| 1| | 11 | | 561 
Vermont ae l 21) 6| 20} ——«10 1) 59 | a ae 18| 1| | 29 3| | 592 
Virginia | 3) 6 45| 22) 45| 15| 2; +i3if 161; ~=—«+i1| 55) | | 36 2 | 3,762 
Wash’ton | 5 1j 49| 14,84 | 15 1 3| 224| +101; + 16 92| | 1| 65; 15| 1| 2,911 
W.Va. | 4| 52| 19} 33] 14 | 186] ‘112 ss l 3] il! 4| |__ 2,246 
Wisconsin | 5] 6} 293] 50| 147] 41| 2| 7, +339] 249) 12; —«:132/ | 4] 151/ 11| 2| ‘5,206 
D. of Col. | 6| 67] 10, 49]—S—*é“‘K;S!FUCUCC~*=CSAY 133 | 63] 1; —«+5B| l 1] 18| 6| 2; 2,313 
Totals 4 256) 355! 39301 944) 37051 1413! a2; 2671 4118931 6147) 381) 3391) 25) 734 3034, 459! 105) 151,250 
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MADE BY 


PINES 
sommanre 
NEW LINE 


of 
custom-built 
spare tire 
and spare 


wheel locks 
for 


WILLYS-KNIGHT 
WILLYS 6 and 8 
STUDEBAKER 
HUPMOBILE 
CHEVROLET 
PLYMOUTH 
FRANKLIN 
CHRYSLER 
MARMON 
GRAHAM 
PEERLESS 
DE SOTO 
AUBURN 
DURANT 
AUSTIN 
DODGE 
FORD 


Increase your profits by supplying 
Pines Locks with every car you 
sell. Here is an opportunity you 
can’t afford to miss. 

Pines Locks are safe . . . hand- 
some... the best on the market. 
They are priced for quick turnover 
... and you make a profit that is 
worth while. 

Do not delay. Send for complete 
information today. 


PINES 


WINTERFRONT 
COMPANY 


Dept. “L” 1151 N. Cicero Ave. 
CHICAGO, ILL. 
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READER COMMENDS 


A. D. N. FOR IDEAS ON 
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MAJOR SPECIF FICATIONS AND. MECHANICAL DETAILS 
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BETTER SERVICE ul do]. 7 ge els s a] 2/2 73 
jeteelreemae Make and Model ra 3 ge ER S 3 m Ae : 5 4 
om x & = $ a 2 
(Continued from Page 3) Mn E es £3 s B § 2% 2 Ss 5 
: cae wn =] ” a o Zz ° oO 
es oa peges pd Reheat Auburn 8-98 | 3916 | 127-136 | Lyc | Dole |L_ 18} 3 x4% | 268 | *5.26 | 288 | 98@3400 |*Alum |5| Pur — {Sch NO 
open 4 seg Po on tee caen 1 [51130 | 75 |Own | — |b (4; 2.2x3 | 456] 51 | 78 | 13@3000 | Alum |2| — — | Til No 
men are wat . were _| Buick 8-50 | 3170 | 114 | Own | Bish-Bab | O | 8 | 2%x4% | 220.7] 4.75 | 26.45 | 77@3200 | CI |6|AG ACG | Mar AG 
who actually do the work. They | Buick 8-60 } 3795 | 118 | Own | Bish-Bab |O | 8 | 3y%x4% | 272.6 | 4.63 | 30.02 | 90@3000 | cr 15|AC AC!|Mar ACG 
talk the owner's language. Buick 8-80 | 4255 | 124 | Own | Bish-Bab | O | 8 | 3x%x5 | 3448] 45 | 35.12 | 104@2800 | CI |5|AC AC|Mar ao 
To digress a moment. I recently Buick 8-90 = | 4340 | 132 Own _ _ Bish-Bab | Oo {8 Saaz | 344.8 | 4.5 | 35.12 | 104@2800 | CI _ 15 | AC AC Mar AC 
contacted with a dealer who was} Cadillac V-8 | 4645 | 134 | Own | Yes | LV | 8 | 3%x4H9 | 353 [5.35 | 36.45 | 95@3000 | Ci |}3| AC Gas |Own No 
ors ’ .q| Cadillac V-12 | 5480 | 140-143 | Own | Own oO 12; 31% x4 | 368 | 55 | 469 | 135@3400 | CI |4/ AC Gas |Own No 
oe ee ae sects wae. — — Cadillac V-16 | 6100 | 148 | Own | Yes }O 16;3 x4 | 452.0} 5.501 57.5 | 165@3400 |cl1_ 1/5] AC Gas! Own No 
ing in. His sales this year show} Chevrolet | 2685 | 109 | Own | No |}O | 6 | 3y—ex3% | 194.0 | 5.00 | 263 | 50@2600 | CI |3|— AC 'Car_ AC 
that 85 per cent. of the cars were/| Chrysler 6 | 2850 | *175%| Own | Yes {L {|6j rt pt | 217.8 | 5.35 | 25.35 | 70@3200 |*Alum | 4 | — AC |Sch_ Yes 
sold on time payment or extended | Chrysler 8 | 3365 | *186;4| Own | Yes }L | 8 | 3%x4% | 260.8 | 5.30 | 31.25 | 88@3400 |*Alum | 5 | Yes AC } Str Yes 
payment basis. We checked up tO|Chrysler 8 De L. | —— 187; Own | Yes L |8| 3% x4% | 282.1 | 5.20 | 33.80 | 94@3400 |*Alum |5]| Yes Yes | Str Yes 
find out how many of these owners Chrysler Imp. 8 | 4725 | *211 | Own | Yes L |8|/3%x5 | 3848/ 5.20 | 34.2 | 125@3200 |*Alum |9/]! Yes AC | Str _ Yes 
were coming in — service. We | Cord (Fr. Wh. D.) | 4620 | 137%] Lye | —— |L | 81 3%x4% | 2986] 5.25 | 338 | 115@3300 |*Alum |5| Pur AC | Sch No 
i oe CHeaaitian yc haghtennin De Soto Six | 3695 | *169,;%| Own | Yes [L | 6] 3%x4% | 205.3 | 5.35 | 25.35 | 67@3200 |*Alum |4|— AC | Car Yes 
nactast the uarvias caneds We waste tes *177 | Own | Yes |L_1 8} 2%x4% | 220.7 | 5.40 | 2645 | 77@3400 |*Alum |5|— AC |Str_ Yes 
startled to find that only 30 per|De Vaux 6-' 3 | 2810 | 113 | Hall | Dole |L (6 | 3%x5 | 214.7 | 5.41 | 27.34 | 70@3400 | Alum |4/AC Ste | Til AC 
cent, of these seventy-five owners| Dodge Six | 2820 | 1144%/ Own | Yes | L | 6! 3%x4% | 211.5 | 5.20 ; 25.35 | 68@3200 |*Alum | 4 No AC | Car AC 
were using the dealer's service facil-| Dodge Eight | 3174 | 118%: Own | Yes L |8|]3 x4% | 2403 | 5.40 | 28.80 | 84@3400 |*Alum |5]| Pur AC / Str - AC 
ities, Thin of this dealer only get-| Durant 610 _—+| 2780 | 112 | Con | Bish-Bab |L | 4 | 3%x4%, | 200 | 480 | 240 | 50@2800 |*Alum |3|AC AC | Til Til 
ting one-third of the business he/ Durant 612 | 2820 | 112 | Con | Bish-Bab |L |6/;| 3%x4 [199 | 5.32 254 | 71@3300 |*Alum {|4/AC AC/Str AC 
should have on cars in the hands of| Durant 614 | 3010 | 112 |Con | Bish-Bab |;L |6/3%x4 |199 | 5.32 | 254 | 71@3300 |*Alum |4{AC AC/|Str AC 
these . car ls Durant 619 | 2710 | 109 | Con | Bish-Bab /L |6 | 3%4x4 | 199.0 | 532 254 | 71@3300 |*Alum |4/AC AC/Til AC 
creed the ‘country on the dealer's| ©88ex Super Six | 2750] **113_| Own | —— j7L | 6 | 2%x4% | 175.3 | 5.80 | 19.8 | 60@3300 | Alum |3|— Ste | Mar _ AC 
indorsement on the time payment Ford A | 2375 | 10314 Own | |L | 41 3%x4% | 200.5 | 422 | 2403 | 40@2200 | Alum | 3 | — — | Zen _—_ 
notes. These drivers had, in many} Fr’klin S 15 Trans. | 3930 | 125. | Own | Bish-Bab I"O |6 | 34%4x4% | 274 | 5.30 | 29.4 | 100@3100 |*Alum |7| AC AC | Str AC 
cases, had their cars for months] Fr’klin S 15 Trans. | 4130 | 132 | Own | Bish-Bab *O | 6 | 3%4x4% | 274 | 5.30 | 29.4 | 100@3100 |*Alum | 7 {| AC AC | Str AC 
and were having their service work} Fr’klin S 15 De L | 4220 =. 132 | Own | Bish-Bab  |*O 6 | 344x4% | 274 | 5.30 | 29.4 | 100@3100 |*Alum | 7 | AC AC |Str_ Ac 
done elsewhere. Some one else was|Graham Pros. 6 | 3100| 113 | Own | Yes | L | 6 | 3%x4% | 207 | 5.45 | 234 | 70@3200 \*Alum |7| — C|Sch Yes 
and is making a profit on this deal-| Graham Std. 6 | 3265 | 115 | Own | Yes |L | 6} 3%x4% | 224 | 5.45 | 25.35 | 76@3400 |*Alum | A en AC DL yes 
er’s sales. His eyes are opened. Like} Graham Spl. 6 | 3330 | 115 | Own | Yes L | 6| 3%x4% | 224 | 5.45 | 25.35 | 76@3400 |*Alum |7{— AC DL yes 
Louis Charvoz in your A. D.N. story.! Graham Spl. 8 | 3560 | 120 | Own | Yes L |8j| 3%x4 | 245 | 5.45 | 31.25 | 85@3400 /* Alum [5|AC AC Pe Yes 
this dealer will say, ° rom now ON/ Graham ‘Cust. 8 4.00 | 134 | Own | Yes 'L |8|3%x4% | 298 | 5.20} 33.80! 100@3400 |*Alum |5|AC AC | yes 
aha ont Se cee aii Hudson Greater 8/3115 | 119-126 | Own | Yes [L| 21 2%x4% | 23371 5.801264 | 87@3600 [Alum 15|— Ste | Mar AC 
of the A. D. N. stories on service| Hupmobile Cen. 6 | 2985 | 114 | Own | — |L + 6 | 3:4x4% | 211.6 | 5.10 | 25.35 | 70@3200 ; Alum |4| AC Ste |Str Yes 
are facing some bad music. Service| Hupmobile Cen. 8 | 3275 | 118 | Own | Pines a i 8 | 2%x4% | 240.2 | 5.20 | 2645 | 90@3200 | Alum |5| Pur Ste | Str Yes 
makes sales. no matter from what | upmobile C | 3730 | 121 | Own | Pines {L {2 |3 x4% | 2686 | 5.20 | 288 | 100@3200 |cr |5| Pur Ste|Str Yes 
angle you view it. |Hupmobile H & U | ** _ | 125- 137 | Own | Pines JD 18 | 3%x4% | 365.6 | 5.20 | 39.2 | 133@3400 | Alum |5/| Pur Ste / Str AM 
I hope A. D. N. continues to run}La Salle V | 4635 | 134 | Own | Yes + LV } 8 | 3%sx443 | 353) | «5.35 | 36.45 | 95@3000 | CI 13 | AC Gas | Own “a 
these service articles. They mean|fincoln _ | 5300 | 145 | Own | Ful _ iL | 8 j.3%x5 | 384 =| 5.23 | 39.2 | 120@2900 | Alum |5/| Pur Ste |Str_ Un 
ee Saw ng — ideas. dane | Marmon 70 2823 | 112%| Own | Pines |L | 8 | 2hax4% | 211.2 | 5.50 | 254 | 84@3400 | Alum |5| AC AC | Str AC 
Sars so lar snow how 1. | Marmon 88 | 4°75 | 130-136 | Own | Pines |L | 8 | 3%4x4% | 315.2 | 5.50 | 338 | 125@3400 | Alum |5|AC AC/Str AC 
In my factory connection it was @l-| vaarmon 16 536% 145 | Own | Pines |O 161 3%x4 | 490.8] 6.00 | 62.5 I -200@3400 | Alum |5/| AC AC |Str_ AC 
ways a case of “tell the dealer what a — — ; — _ — 
to do.” The experience of success-| Nash 960 | 2800 | 11444, Own | Bish-Bab |L | 6 | 3'sx4% | 201.3) 5.00 | 234 | 65@3200 |*Alum |7| AC AC|Car AC 
it diakiees: ie ene your won-| Nash 970 | 3000 | 116%! Own | Bish-Bab j{L | 8 | 2%x4% | 2272 | 5.00 | 264 | 78@3300 |*Alum |9|AC AC Str AC 
erful parer. will show them the| Nash 980 | 3360 | 121 | Own | Bish-Bab |O [81|3 x4% | 240 | 5.25 | 288 | 94@3400 |*Alum |9|AC AC Str AC 
way ri their troubles. It points| Nash 990_ | 4000 | __ 124-133 | Own | Bish-Bab | O | 8 | 344x4% | 298.6 | 5.25 | 33.8 | 115@3600 |*Alum |9/|AC AC | Str_ AC 
the way to the green fields of Oaklang V-8 | 3260] +117 | Own | Yes | H_ | 8 | 3y¢x3% | 251.0 | 5.00 | 378 | 85@3400 |Sst |3/— AC | Mar AC 
profits. an _ _ | Oldsmobile 2935 | 11344] Own | __ iL | 6 | 3yox4% | 1975 | 5.06 | 244 | 65@3300 | CI |4|AC  AC{|Str_ Ac 
So again my hat is off to A. D. N.| packard 901-902 4570 | 129%)-136%| Own | Yes | L | 8| 3)eX5 | 3200 | 6.00 | 325 | 110@3200 |"Alum |9| Yes Yes| Own AC 
I look forward oS lot ee Packard 903-904 | 5045 | 142'%%-1471%' Own | Yes |L_ | 8! 3%x5 | 3848 | 6.00 | 39.2 | 135@3200 Alum | 9 | Yes ; Yes} Own AC 
WAS CO 080 SRN oe ae |e OO 3642 | 118 [Con | Bish-Bab | L | 8| 2%x4% | 2460 | 5.00 | 2645 | 90@3200 [Alum [5 [Pur AC |Sch AC 
succeed if they read and then intel - . : a Cc 
eentin aintt things which will keep Peerless Master 8 | 4521 | 125 {| Con | Bish-Bab |L | 8 | 3%x4% 322 | 5.00 | 36.45 | 115@3200 |*Alum |5| Pur’ AC | Sch A 
Meently star rom their doors. Deal. |Feerless De L, | 4521 | 125 | Con | Bish-Bab |L | 8 | 3%x4%4 | 322 | 5.00 | 36.45 | 115@3200 |*Alum |5j| Pur ACj|Sch AC 
ee to recogni ize A. D. Ns Peerless Custom 8 | 4766! 138: | Con_!| Bish-Bab | L | 8 | 3%x4% | 322 | 5.00 | 36.45 | 120@3200 |*Alum |5| Pur AC! Sch AC 
help are going to say, “I wish I had.” | Pierce-Arrow 43 | 4304 | 134-137 | Own | Yes | L | 8 | 3%4x434 | 366 | 5.07 | 39.2 | 125@3000 |*Alum |9| Han AC|Str Un 
P are Boing O. MAXWELL. | | Pierce- Arrow 41-42 | 4831 | 142-147 | Own | Yes IL 48 | 3%x5 | 385 | 5.07 | 39.2 | 132@3000 |*Alum |9| Han AC | Str_ Han 
Sanivac Sales Compeny, Pontiac,/Piymouth | 2710 | “170: | Own | - TL 4 | 3%x4% | 1961 | 490 | 2103 | 56@2800 |*Alum |3|— AC | Car Yes 
Mich. Pontiac ~ | 2845 | 112 | Own | Yes | L | 6 | 3:%x3% | 200.0) 4.90 | 263 | 60@3000;SSt.|3|— AC|Mar AC 
Reo Royale 8-35 | 4650 | 135 | Own | Pines |L | 8) 3%sx5 | 358 | 5.30 | 3648 | 125@3300 | Alum |9|Han AC |Sch Own 
TRUCK SAFETY RECORD Reo Royale 8-3 | 4375 | 131 | Own Pines {}L | 8 | 333x5 | 358 | 5.30 | 36.48 | 125@3300 | Alum |9|Han AC} Sch Own 
‘ IN BAY STATE SHOWS {Reo 8-21 | 3610 | 121 |Own Yes |L | 8/3. x4% | 2686 | 537 | 288 | 90@3300| Alum |5|Han —/Sch Un 
BETTER GAIN IN JULY) Bee 6-21 | 3525 | 121 |Own Yes |L |6{3%x5 | 2683 | 5.30 {27.3 | 85@3200| Alum |7| Han —J|Sch On 
: Reo Fly. Cloud 6-25 3950 | 125 | Own Pines {L |6133%%x5 | 268.0 5.30 | 27.34 85@3200 Alum |7j Han V-S_ Sch Un 
Reo 8-25 fom fe 125 | Own | Pines [L | 8|3 x4% | 2686 | 5.37 | 288 | 90@3300 |*Alum | 7| Han WS&.|Sch_ Un 
Boston, Béass.. Aug. Se _ Studebaker Six | 2920 | 114. | Own | Dole |L | 6{|3%4x4% | 2053 | 520|254  10@3200 Cl  |4| Pur Ste | Str ito 
duced a vastly Improved s : ys | Studebaker Dict. 8 | 3095 | 114 | Own | Dole |L | 8 | 356x334 | 221.0 | 5.00 | 300 : 81@3200 | Alum |9/| Pur Ste'| Str:. Al 
ord for 6,574 automobile at te Studebaker Com. 8 | 3520 | 124 | Own | Dole iL | 8 | 3ysx4% | 250.4 | 5.20 | 30.0 | 101@3200 | Alum |9/| Pur Ste | Str Un 
whose mileage is being repo creia] | Studebak’r Pres 80 | 4250 | 130 | Own | Dole |L | 8 | 34%4x4% | 337 | 5.10 | 39.2 | 122@3200 \*Alum |9/|Han Ste|Str AM 
the statewide contest 01 comin nent | Studebak’s Pres, 90 |°4360 | 136 | Own | Dole iL | 81 3ix4% | 337 | 5.10 | 39.2 | 122@3200 *Alum |9| Han — | Str__AM 
oe, i Stutz LA | 4320 | 127%| Own | Bish-Bab | O | 6| 3%x4% | 2415 | 510] 273 | 86@3150 [Alum |7| Wal AC|Zen Un 
by the governor’s committee on Ua 
me d highway safety. During| Stutz MA | 4918 | 13414] Own | Bish-Bab |O | 8 | 3%x4!% | 322 | 5.10 | 36.4 | 113@3300 |*Alum | 9| Wal AC| Zen Ad 
creer Ra ae ens in only 264| Stutz MB | 4863 | 145 | Own  Bish-Bab |O | 8 | 3%x4% | 322 | 5.10 | 36.4 | 113@3300 |*Alum | 9/| Wal AC | Zen .AM 
lane This is just 100 less than| Stutz DV _ 32 | 5240 | 134%| Own | |O | 8 | 3%x4% | 322 | 5.10 | 364 | 155@3900 Alum |9/| Wal Ste | Sch 14M 
in June, ‘or a reduction of 27.5 per| Willys 6-97-98 D | * | 110-113 | Own Var |L | 6 | 3%4x3% | 193 | 526) 253 ' 65@3400 | CI }4]/— AC | Til Til 
cent. Willys 8-80 D | 3131 | 121 | Own Var }L | 8| 3%x4 | 245.4} 5.26 | 31.25 ; 80@3200 | CI [si — AC | Til Til 
These cars traveled 32,417 miles} Willys-Knt. 66-D | 3400 | 121 | Own | Var [|K [6 | 35%x4% | 255 | 5.26 | 27-3 | 87@3200 |*Alum | 7 | Ski TH | Til Til 
free from accident for every mishap] Willys-Knight 95 | 3122 | 113 | Own | Pines |K |6| 213x4% | 177.9! 5.55 | 20.7 60@3400 !*Alum | 7 | * AC | Til AC 
that occurred, bringing the accident — pe 
rate fer 100,000 miles — yes KEY TO ABBREVIATIONS Gascolator; Ste. Stewart-Warner; Til Transmission Type—DG, Detroit Gear & TO ERECT BUS TERMINAL 
This figure compares wl , n ‘ Tillotson; V-S, Van Sicklen. Machine Co.; LGS, The LGS Corp.; F, a 
Weight—SAustin standard 2 passenger Carburetor—Sch, Wheeler Schebler; Zen Free Wheeling; SM, Synchro Mesh; BW, Trenton, N. J. Aug. Pe 


June and 4.34 in May, while the rate 
throughout other parts of the coun- 
try ranges above 5. 

The mark for the first seven 
months of the year is 4.78, compared 
with a rate of more than 6 for other 
regions included in similar contests. 
The figures do not cover the opera- 
tion of even a majority of trucks in 
the United States, but represent a 
fair cross-section geographically and 
by types of car. In Massachusetts 
the computation was made from the 
records of 234 fleets, comprising 6,574 
trucks. This is a total slightly under 
the roster in June, but they traveled 
the greatest distance thus far—a/| 
total of 8,558,279 miles. 

The seven-month totals, on a basis 
of 245 fleets of 6,606 cars, show 2,695 
accidents, or one in every 20,915 
miles, The distance traveled reaches 
the staggering total of 56,324,815 
miles. There are about twice as 
many fleets in the contest, but only| , 
half submit mileage reports. 


coupe. **Hupmobile model H_ weighs 
4,095 pounds, and model U 4,360 pounds. 
*Studebaker, 7 pass. sedan. *Willys 6-97D 
weighs 2,670 and the 98 D weighs 2,706 
pounds. 

Wheel Base—*Over all tength of chassis 
instead of wheel base, whicli manufac- 
turers refuse to give. **Essex, seven- 
passenger sedan available on 119-inch 
whee! base. 

Engine Make—Con. Continental; Lyc. Ly- 
coming, Hall, De Vaux-Hall Motors Corp. 

Thermostat—Bish-Bab. Bishop & Babcock, 
Dole, Dole Valve Co., Chicago, Il.; Ful 
Fulton Co.; Pines, Pines Winterfront; 
Var, various makes. 

Valve Arrangement—L, L head; H, hori- 
zontal; O, overheaa; K, sleeve valve: 
LV, V-type L head. 

*Air cooled. tThermo syphon water cir- 


culation 

Compression Ratio—*Optional on the Au- 
urn 

Piston Matcrial—*Alum, aluminum with 
invar struts; Alum, aluminum alloy; CI, 
cast iron; § St, semi-steel. 

Dil Purifier—Pur, Purotator; Wal. Wall; 
Han, Handy AC, AC Spark Plug Com- 
pany; Ste, tewart- Warner; Ski, Skinner. 


sing both Floato & Skinner. 
Fuel Cleaner—AO, AC Spark Plug Co.; Gas 


Zenith; Mar, Marvel; Car, Carter: Str, 
Stromberg; DL Detroit Lubricator: Til. 
Tillotson. 

Air Cleaner—AC, AC Spark Plug Com- 
pany; AM, Air Maze; Han, Handy; Un 
United; Til, Tillotson, 

Front End Drive—Link, Link Belt; Tex, 
Texolite; Cel, Celeron; Diam, Diamond 
Chain; Morse, Morse Chain Company; 
Var, various makes of chains; Var-G. 
various makes of gears. 

Ignition, Generator and Starter—Aut-L, 
Auto-Lite; Del-R, Delco-Remy; Dyn, 
Owen-Dyneto Corp.; N E, North East. 
*Nash,—Indicates twin ignition. 
*Bendix starter used 

Cluteh—Borg, Borg & Beck; Br-L, Brown- 
Lipe; Rock, Rockford Machine; Long, 
Long Clutch Company: Rus, Russell 
Mfg. Co. 

Transmission Make—D, Detroit Gear; WG, 
Warner Gear Company; M. Muncie Gear 
Company; O, Own; N, New Process Gear 
Corp.; W, Warner Corp. 

*Franklin Transcontinent models are 


equipped with both Warner and Detroit 
; or 4 speed gear sets, according to body 
ype. 


Borg-Warner; NP—New Process Gear 
Corp. 

Universals—U, Detroit Universal Products; 
8, Spicer Mfg. Corp.; O, Own; M, Me- 
chanics Universal Joint Company. 

Rear Axle—Col, Columbia; Sai, Salisbury; 


Tim Timken; N.P., New Process Gear 
Corp.; %-Semi-floating; %4-% floating; 
F-Full floating. 


Ratio—Optional on the Auburn. *On Pierce ; 
Arrow 43, 137 in W. B. rear axle ratio) 
On model 41 rear axle ratio is: 


is 4.42. 
4.42. On mode] 42 ratio is 4.23 

tThe axle ratio varies with body types 
on Franklin models. 


Brakes—H, hydraulic; m, mechanical; SD, | 


Steeldraulic; Bendix, Bendix Brake Corp. 
Steering Gear—Gem, Gemmer: Ross, Ross 
Gear and Tool Company; Sag, Saginaw: 
Say-B, Saylor-Beall Manufacturing Com- 


pany; War, Warner; N.P., New Process 
Gear Corp. 

Rear Springs—S, seml-elliptic: El, full; 
elliptic; Cant, semi-cantilever; S-Tr, ; 


semi-transverse. 
Willys, 6-98D is 51 in. 

Spring Shackles—Tryon, Willys-Morrow 
Company: Rub B, Rubber Shock Insu- 
lator Company; Faf, Fafnir Bearing! 
Company; ERS, Eaton Rubber 
ings: Inlox—Inland Mfg. Co. 

Chassis Lubricator—Alem, Alemite; 
Alemite Zerk; Bijur, 
Corp.; Far, Farval. 


Al-2, 


*Rear spring length on | 
Highway Sales 


Bush- | 


Bijur Lubricating | 


Camden Bus Terminal 
has been organized here to erect a 
terminal for several bus lines. L. 
Shapiro, Julius C, Baylinson and 
Harry Pressman, Philadelphia, are 
the directors of the new concern. 


NEW WELDING CONCERN 


Buffalo, N. Y., Aug. 28—The 
General Welding and Machine 
Company, specializing in auto- 


motive work, has been established 
in a modern building here under 
the management of Merrill Terre- 
berry, 57 Berwyn St. 


S. O. LEASES TWO STATIONS 
Jersey City, N. J., Aug. 28—The 
Corporation has 
leased two corners at Hoboken Ave- 
nue and Cook Street to the Stan- 
dard Oil Company of New Jersey 
for a term of three years at a rental 
of 1 cent per gallon. 
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2 mo D 2 ce I & a nS an) DL On - 
Auburn 8-98 | Chain _Del-R R |*Del- -R Long | ig | D | 3) LGS-F-SM |Uj{ Col % | *445|SD Ross: S 56% | Own Bijur | 17x5.50 | 
Austin | Gear Aut-L |*Aut-L Rock /WG/ 3| — S| Sal % | 525; M ~~ Say-B) Cant Own | Al-Z | 16x3%5 | 
Buick 8-50 | Tex ~ Del-R | Del-R Own| M | 3) SM 1O Own | 454] Bendix Sag| S 54%: Tryon | Al-Z | 18x5.25 
Buick 8-60 | Tex Del-R | Del-R Own! O| 3} SM 10 Own% | 445;M Sag; S 55% Own | Alem | 19x5.50 
Buick 8-80 | Tex Del-R | Del-R Own! O| 3} SM }O Own™% | 427|M Sag S 58% ,.Own | Al-Z_ | 19x6.50 
Buick 8-90 | Tex Del-R | Del-R Own! O| 3} SM }O Own™% | 427|M Sag! S 58%. Own Al-Z | 19x6.50 
Cadillac V-8 | Morse Del-R | Del-R Own] O| 3) SM |S; Own % | 4.75; Own-M Sag] S58 |Own | Al-Z | 19x6.50 
Cadillac V-12 | Morse Del-R | Del-R Own/!| O/| 3} SM |S Own % | —— | Own-M Sag | S 58 Own | Alem | 19x7.00 
Cadillac V-16 | Morse Del-R | Del-R Own! O| 3} SM 1S | Own % | 439 | Own Sag! S 60 Own | Alem | 19x7.00 
Chevrolet | Var Del-R |*Del-R Own| O | 3) —— (O; Own | 410) M~ Sagi S54 | — - | Alem} | 19x4.75. 
Chrysler 6 | Morse Del-R Del-R_ Borg! O | 3} BW-F ~|U! Owns | 460; H War) S 53% | Tryon | Al-Z | 19x5.25 
Chrysler 8 | Morse Del-R| Del-R_ Borg| O | 4| BW-F |— Own% | 410|H War | S 54% |—— | Al-Z_ | 17x7.50 
Chrysler 8 De L. | Morse ODel-R| Del-R_ Borg! O | 4) BW-P |—, Own % | 430; H — | 854% |— | Al-Z | 17x6.50 
Chrysler Imperial 8 | Morse _Del-R | Del-R__Borg| O | 4| BW-F |—| Own % | 3811H Ross | S 57% |—— | Al-Z | 18x7.00 
Cord (Fr. Wh. Dr.) | Link Del-R /*Del-R Long | D3) — |* (Col F | 4380/8 Gem | S62, Own | Bijur__| 18x7.00 
De Soto Six | Var Del-R ‘| Del-R Borg O | 3} BW-F |—| Own % | 433) H Own] S 53% |— | Al-Z_ | 19x5.00 
De Soto Eight | Var Del-R ‘| Del-R Borg | O | 3} BW-F |}—! Own % | 460; H Own |} S 54% | Rub B| Al-Z = | 19x5.25 
De Vaux 6-75 | Morse Aut-bL |*Aut-L Borg | N | 3| NP-F |S NP % | 440;SD NP | S 54% | Tryon | Al-Z | 19x5.00 
Dodge Six | Morse Del-R | Del-R Borg| O | 3| BW-F |S; Own’ | 460|H War | 555% Tryon | Al-Z | 19x5.00 
Dodge Eight | Morse Del-R | Del-R' Borg! O | 3| BW-F iS ' Owns | 460/H War | S 54% | Rub B | Al- -Z _| 18x5.50 
Durant 610 | Morse Aut-L |*Aut-L Borg| W| 3) —— ~ 181 Own’ | 396|SD  Ownj| S55 | Tryon | Al-Z = | 19x5.00 
Durant 612 | Morse Aut-L ;*Aut-L Borg! W! 3} — iS Own% |] 445,SD Own |} S 55 Tryon | Al-Z | 19x5.00 
Durant 614 | Morse Aut-L |*Aut-L Borg| W| 3} — |S Own% | 445|/SD Own; S 55 Tryon | Al-Z | 19x5.00 
Durant 619 | Morse Aut-L |*Aut-L Borg| W| 3| —— iS | Own % | 390:SD Own | S 54 Tryon | Al-Z | 19x4.75 
Essex Super Six | Morse Aut-L |*Aut-L_ Own | O | 3| BW-F |S Own %%4| 540) Bendix Gem | S 54% Own | Alem | 19x5.00 
Ford A | Var —_—sOwn [*Own Own| 0 >| 3; — |O; Own % | 3.78 | M ~Gem | STr39, Own | Al-Z | 19x4.75 
Franklin S$ 15 Trans.| Chain Del-R |*Del-R Br-L|* —|——- | M Own’ | 1454/H Gem | El 42 | None j Al-Z | 19x6.50 
Franklin S$ 15 Trans.) Chain Del-R |*Del-R_ Br- zie ‘| — | M Own % | 14.54|H Gem | El 42 | None | Al-Z_ | 19x6.50 
FranklinS 15 DeL | Chain _Del-R |*Del-R__Br-L |WG| 3| —— is Own % | 14.73 | H Gem | El 42 | None | Al-Z | 19x6.50 
Graham Pros. 6 | Link Del-R |*Del-R Long| —| 3) BW-F |—| —- | 445|/H Ross; S54 |ERS | Al-Z | 19x5.00 
Graham Std. 6 | Link Del-R |*Del-R Long! —| 3) BW-F jI—| —->_—»s«|¥:« 430 H Ross| S54 | ERS | Al-Z | 5.50x18 
Graham Spl. 6 | Link Del-R |*Del-R_ Long| —| 4) BW-F —' — | 409 | H Ross| $54 |ERS | AlI-Z_ | 6.00x17 
Graham Spl. 8 | Link Del-R |*Del-R Long | —| 4| BW-F I—'——_»ss || 409| H Ross| S54 {ERS | Al-Z_ | 6.00x17 
Graham Cust. 8 | Link Del-R |*Del-R Long | 4) BW-F I—|——- | 409|H Ross! S56 | ERS | Al-Z_ | 6.50x18 
Hudson Greater 8 | Morse Aut-L |*Aut-L_ Own | TO | 3] BW-F S| Owns | 475 | Bendix Gem 8S 54% Own | Alem_| 18x9.50 
Hupmobile Cen 6 | Chain Aut-L |*Aut-L Borg WG) 3) BW-F |M Sal % | 470;SD_ Ross; S53 | Tryon | Al-Z = | 19%5.50 
Hupmobile Cen 8 | Morse Aut-L |*Aut-L Borg |WG| 3} BW-F |U; Sal } 455'1S D Ross} S 52% | Rub B| Al-Z | 19x5.50 
Hupmobile C | Morse Aut-L |*Aut-L Long |WG! 3} BW-F |U; Own % | 455 SD Ross | S 54 Own | Alem_ | 19x6.00 
Hupmobile H and U| Morse  Aut-L |*Aut-L Long |WG| 3| BW-F U| Own’: | 407;8SD Ross| S57 | Own }Alem_| 19x6.50 
La Salle V-8 | Morse Del-R | Del-R- Own| O| 3) SM S| Own% | 475) Own-M Sag| S58 | Own | Alem | 19x6.50 
Lincoln |— Aut-L |*Aut-L Long| O | 3| BW-F S| Tim F | 458 | Bendix Own | S62 | Own | Alem | 7.00x19 
Marmon 70 | Diam Del-R |*Del-R Rock |WG| 3) BW-F |S Sal %| 470 | Bendix Ross| S 54% | Tryon | Al-Z | 29x5.50 
Marmon 88 | Diam ODel-R *Del-R  Rus| D | 3| BW-F S| Sal %| 445| Bendix Ross| $60 | Rub B/| Al-Z | 19x6.50 
Marmon 16 | Diam _—Del-R_‘Del-R_ Rus|M |—| BW-F S|Sal %| 3.78| Bendix Ross| $60 | Rub B| Al-Z | 18x7.00 
snee See | Cel Aut-L |*Aut-L Borg|Oj|3|DG-F-SM  |Own% | t7%|M Ross] S 50% |—— | Alem | 19x5.00 
Nash 970 | Diam Aut- -Li*Aut- -L Borg | O | 3| DG-F-SM Own % | 473 | M Ross | S 50% | —— Alem | 19x5.25 
Nash 980 | Diam *Aut-L |*Aut-L Borg | O | 3| DG-F-SM Own % | 446 | M Gem | S55 | —— _ | Bijur | 18x6.00 
Nash 990 | Diam ‘Aut-L |*Aut-L Borg | O | 3| DG-F-SM | Own % | 4.50 | M Gem | S 57% |—— __| Bijur__| 19x6.50. 
Oakland V-8 | Morse Del-R | Del-R Own/|M | 3} SM M Own *s | 390|M Sag is 54% | Inlox | Al-Z | 28x5.50 
Oldsmobile | Chain Del-R | Del-R Borg |M | 3| SM [U; Own’: | 454 | Bendix Sag | S 54% | Tryon | Alem) 28x5. 25 
Packard 901-902 | Morse NE |Dyn Long | O| 4/ SM 1M, Owns | 4.66 | M Own | S 60% Own | Bijur ~ | 6.50x19 
Packard 903-904 , Morse N E | Dyn Long | O | 4| SM M; Own % 466|M _ Own | Ss 60% Own | Bijur | 7.00x19° 
Peerless St. 8 | Morse Aut-L |*Aut-L Rock |WG| 3; BW-F ~ 18 | Sal Bis | 470 | Bendix Ross| S 56% | Rub B| Alem | 29x5.50 
Peerless Master 8 | Morse Aut-L |*Aut-L Rock |WG| 3| BW-F |S | Sal %| 445| Bendix Ross; S60 | Rub B| Alem | 31x6.00 
Peerless De L. | Morse Aut-L |*Aut-L Rock |WG| 3} BW-F S|Sal %| 445; Bendix Ross| S 60 Rub B Alem | 31x6.00 
Peerless Custom 8 | Morse  Aut-L |*Aut-L Rock wG! 3| BW-F |S | Sal %% | 445 | Bendix Ross | $60 | RubB | Alem | 31x6.50 
Pierce-Arrow 43 | Gear Del-R | Del-R Long{| O | 3; BW-F |S Own % | 408| Bendix Ross; S 60 Faf | Al-Z | 19x6.50 
Pierce-Arrow 41-42 | Chain Del-R | Del-R Long! O | 3} BW-F |S , Own % | * | Bendix Ross! S 61 Faf | Al-Z __|°18x7.00 
Plymouth | Var Del-R ‘| Del-R Borg | O | 3| BW-F |O; Own % | 433 | H War | S 53% | Tryon | Al- Z| 19x4.75 
Pontiac | Morse Del-R| Del-R Own| O | 3} —— |M; Own % | 390|M Sag | S54 | Inlox | Al-z .' 29x5.00 
Reo Royale 8-35 | Morse Del-R | Del-R_ Long | O | 3} SM {Ui Own 4s | 407|H Ross] S 57% | Tryon | Far | 6.50x18 
Reo Royale 8-31 | Morse Del-R | Del-R Long! O | 3| SM {U: Own % | 407|H Ross | S 57% | Tryon | Al-Z | 6.50x18 
Reo 8-21 | Link Del-R | Del-R Long} O 3) SM |U Own | 442),H Ross | S 56% | Tryon Al-Z | 17x6.00 
Reo 6-21 | Morse Del-R | Del-R_ Long| O | 3| SM |U Own 407 | H Ross | S 56% Tryon Al-Z 17x6.00 
Reo Fly. Cloud 6-25 , Morse Del-R |*Del-R_ Long| O | 3} SM |U| Own % 442 |H Ross | S$ 55% | Tryon Al-Z 17x6.50 
Reo 8-25 | Morse Del-R |*Del-R_ Long | O | 3} SM |U| Own’, | 442|H Ross | S 5534 | Tryon | Al-Z i 17x6.50 
Studebaker Six | Chain Del-R |*Del-R Long| O | 3} BW-F (S| Own % | 473 Bendix Ross; S54 | Tryon | Alem | 19x5.25 
Studebaker Dict. 8 | Var G  Del-R |*Del-R_ Long| O | 3| BW-F iS Own% | 473| Bendix Ross; S54 | Tryon | Alem | 19x5.25 
Studebaker Com. 8 | Var G_ Del-R |*Del-R_ Long! O | 3} BW-F |S‘ Own | 4.73 | Bendix Ross| S 56 Faf | Al-Z | 19x6.00 
Studebaker Pres. 80 | Var G_ Del-R | Del-R’ Long! O/| 3} BW-F |S , Own % | 431 | Bendix Ross| S 60 Faf | Al-Z | 19x6.50 
Studebaker Pres. 90 | Var G Del-R| Del-R_ Long/ O | 3| BW-F |'S , Own % | 431 | Bendix Ross/| S 40 Faf |Al-Z | 19x6.50 
Stutz LA | — Del-R | Del-R Borg; D|4)/— Uj Sal %| 475|H ~ Gem] S 60 Own | Bijur | 19x6.00 
Stutz MA |— Del-R | Del-R Long! D | 4; —— |M Tim %| 4.75 | H Gem | S 624% | Own | Bijur | 20x6.50 
Statz MB |— Del-R | Del-R Long} D | 44 — |M Tim %| 4.75 | H Gem | S 62% Own | Bijur | 20x7.00 
Stutz DV .2 _ Del-R | Del-R_ Long] D | 4, — 'M Tim %| 475 | H Gem | S 62% , Own | Bijur_ | 18x7.00 
Willys 6-97-98 D | Chain Aut-L |*Aut-L Borg| O | 3) BW-F |S! Own *% | 4.60 | Bendix ~ Own | *S 49% | Tryon | 2 | Alem | 19x5.00 
Willys 8-80 D | Chain Aut-L |*Aut-L Borg| O | 3} BW-P S| Own % | 440| Bendix Ross| S56 | Tryon | Alem | 18x5.50 
Willys-Knight 66 D | Chain Aut-L |*Aut-L Rock | O | 3} BW-F IS | Own % | 4.18 | Bendix Ross | S56 | Tryon | Alem | 18x6.00 
Willys- Knight 95 Chain Aut- L Aut-L ai O | 3} BW-F |S | Own % 489 | Bendix Gem| S51 | Tryon | Alem | 19x5.00 

| Rhode-Deuster-Hinkley Oil Com- 

Dominion Motors Announce ‘see pany and Eason Ol Company. Com- 


The New Frontenac Six! iiasiiies 


(Continued from Page 1) 
models and available on the regu- 
lar models at extra cost. The power 
plant is a Red Seal Continental 
motor. The wheel base is under- 
stood to be in the neighborhood of 
115 inches. The new Frontenac six 
is priced low in the six-cylinder 
class. 

Dominion Motors has started pro- 
duction of the Frontenac line at its 
Leaside plant in Toronto and will 
produce 500 vehicle units this 
month. 


WORCESTER CONCERN GETS 
ORDERS FOR TROLLEY BUSES 
Worcester, Mass., Aug. 28.—The 

Osgood Bradley Car Company has 

completed two trolley buses for the 

Brooklyn Street Railway Company. 

These buses, operated from over- 


























head electric lines, but traveling on 
rubberized wheels, are the type 
which Howard R. Whitney, vice- 
president and general manager of 
the Worcester Consolidated Street 
Railway Company, has indicated 
might be used on the Lincoln and 
Burncoat street lines in the future. 





SIMPLEX AUTO SEAT 
INCORPORATED IN VIRGINIA 
Richmond, Va., Aug. 28 (UTPS) .— 

Simplex Auto Seat Company, Inc., 

of Louisa, Va., with a maximum 

capital of $25,000, has been granted 

a charter by the state corporation 

commission to manufacture and 

handle adjustable automobile seats. 

J. M. Bailey, of Louisa is president. 

William C. Bibb of Louisa is counsel 

for the company, 





























GAS SELLING COSTS 


Wis., Aug. 28.—An in- 
vestigation was started here August 
25 by the state Department of Agri- 
culture and Markets and hearings 

held in the city hall to determine 
if the methods of selling gasoline | 
and oil in Wisconsin tend to in- | 
crease the cost of distribution to| 
the consumer 


of a series to ‘ held eee 
the state as a result of a resolution 
passed by the last Legislature. Rep- 
resentatives of five major oil com- 
panies, including the Wadhams 
Company, Standard Oil Company of 
Indiana, Texaco Company, Sinclair 
Refining Company and the Shell Pe- 
troleum Corporation, attended the 
hearing. 

Four other Milwaukee companies 
putin a voluntary appearance. They 
were the Lindsay-McMillen Com-| 
pany, Deep Rock Oil Corporation, 





missioner Joseph Beck presided at 
the hearing. Marshall H. Reckard, 
Jr., Milwaukee assemblyman and 
author of the legislative resolution 
precipitating the hearing, and F. A. 
Staten, investigator for the depart- 
ment, were also present. 


HODES-ZINK BUYS 
FISHER BAG CORP. 


Fremont, O., Aug. 28.—The Hodes- 
Zink Manufacturing Company, 
manufacturer of fabric automobile 
accessories, has closed a deal for 
the purchase and immediate re- 
moval to Fremont of the Fisher 
Bag Corporation of Bridgeport, 
Conn. 

Machinery and raw materials of 
the Bridgeport concern which for 
ten years has been engaged in the 
manufacture of women’s handbags, 
will be installed in the plant here 
in ten days and seventy-five more 
employees will be added, 
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NOTICE 


Please see the fifth col- 
umn to theleft of this ad- 
vertisement giving steer- 
ing gear information. 
Notice the outstanding 
Ross predominance. The 
actual figures are: 
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Ross Cam AND Laven 
steering gears predmni- 
nate not only in passen- 
ger car field, but in truck 
and bus fields as well. 


ROSS GEAR & TOOL CQ’ 


Lafayette, Indiana 


ROSS 


Cam & Lever 
Steering 


There is enly one 
CAM © LEVER 
Stecring Gear 
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| Production -- Engineering - - Factory 


Automatic Miller for 
Difficult Cylinder Head 
Operation 





CINCINNATI MILLING 


By CHARLES M. REESEY 
The Cincinnati Milling Machine Company 
A production miller is not gener- { The 


ally called upon to dodge around 
obstructions, but the application of 
a little ingenuity enabled this Cin- 


cinnati hydromatic to do just that. | 


The job was to mill the bolt bosses 
on the top of a cylinder head, usually 
an ordinary enough job. But this 
one had an elevated water inlet pad 
smack in the middle. It swelled out 
between the bolt bosses and inter- 
fered with the normal travel of the 
cutters in a manner calculated to 
spoil the disposition of any produc- 
tion man. You can see the situa- 


° : | 
tion on the attached part drawing | 


and cycle diagram. 
The 
ranging 


problem was solved by ar- 
a pair of close coupled 


spindle carriers vertically on a rail. | 


As the work approaches the cutters, 
the spindles are held close together 
for milling the first pair of bolt 
bosses. Then, just before the cut- 
ters strike the water inlet pad, the 
spindles move apart just enough to 
clear, the interference passes 
through, and the cutters come back 
together again to complete the rest 
of the bolt bosses. At the end of 


the job, the spindles are drawn apart | 


again and the work comes back be- 
tween them at rapid traverse. Just 
before the table stops at the end of 
the cycle, the spindles go back to- 
gether to the starting position. 

This cycie had to be entirely 
automatic, of course. The operator 
loads the work, throws a lever that 
starts the cycle, and he is free to 
prepare the next piece for loading. 

It is interesting to see how this 
apparently complicated cycle is ob- 
tained. It really isn’t so compli- 
cated as it seems; it is a combina- 
tion of two very simple cycles. 

The table goes through the simple 
standard cycle used on most produc- 
tion work, rapid advance, mill, rapid 
return and stop. 

The spindle carriers have just a 


straight in and out movement that} 


is timed with the table. They are 
moved by the shaft along the rail by 
means of a right and left-hand 
screw. Turning the shaft brings the 
carriers together or apart, depend- 


MACHINE, 
spindle carriers, milling cylinder head bosses 


with pair of close coupled 


rotary motion is obtained 
through gears and a rack from the 
long vertical shaff. 

On the back of the table are 
mounted control dogs that operate a 
valve. This valve admits oil under | 
pressure to the cylinder at the bot- 
tom of the vertical shaft. The full 
stroke of the piston is just enough 
to move 
correct distance. 
ter to set the dogs so that the mo- 
tion is correctly timed with 
table movement. 

Just to demonstrate how simple 
this seemingly difficult job turned 
out to be, a third fixed spindle was 
| mounted on the back of the rail to 
mill the top of the water inlet pad 
as it came past. No extra time was| 
involved in doing this extra opera- 
tion, and the additional investment | 
| required was modest. 

Table feed used was twenty-four 
inches per minute, rapid traverse 
300 inches. The cutters were four- 
inch and five-inch inserted tooth 
mills running at about seventy-five 
feet per minute. All spindles have 
independent quill adustment. 


EARNING POWER OF 
TYPICAL M. E. BEST 
*  ATSS 


According to a report of a survey 
made public by the American Soci- 
ety of Mechanical Engineers, earn- 
ing power of the typical mechan- | 
ical engineer is greatest at the age 
of 55. The maximum professional 
income of one-half of the mechan- 
ical engineers of the country who} 
were at this age in 1930 was $7,600. | 
A quarter of the group earned $12,- 
500, and one-tenth more than $25,- 
000. Salaries are lowest in the Far} 
West and highest in New York. 





the spindle carriers the] 
It is a simple mat- | 


the 


AUTOMOTIVE DAILY NEWS, SATURDAY, AUGUST 29, 1931 


of Prof. Elliott Dunlap Smith of 
Yale University. 

“Median earnings of men over 63 
years old practically equal those of 
men 48 to 52 years old. The lower 
boundary of the top 10 per cent. is 
as high after 63 years of age as it 
was from 53 to 57. Even the upper 
boundary of the lowest 10 per cent., 
where the peak is reached at from 
43 to 47 years, does not decline after 
63 to substantially less than it was 
at from 33:to 37. 

“Managers, consultants and teach- 
ers show little falling off in old age,” 
the report continued, “but designers, 
research men and technical operat- | 





LY 





ing men show an age drop after 50.” 
The findings are based on 1930 | 
earnings as reported by 9,199 me- | 
chanical engineers. At that time, it 
was explained, the effects of the 
present depression had not seriously 
affected professional salaries and 
few salary cuts had been made. 
“The figures,” it was pointed out, 





“do not refer to average, but to 
‘median’ earnings. Median earnings 
give a truer picture than average 
earnings. 

“Average earnings are usually 
much more than median earnings. 
For example, the average of 1930 
professional earnings of mechanical 
engineers between the ages of 53 
and 58—the age of maximum earn- 
ing power—was $10,200, which is 
more than 36 per cent. greater than 
the median earnings at those ages, 
which was $7,600. 

“The differences in earning power 
between men who work is exclu- 
sively technical, and those who com- 
bine with their technical ability the 
capacity to handle independent busi- 
nesses or to manage men or affairs 
are great, so great as to indicate the 
importance of most engineers “ts | 


|ing to develop themselves in this 


respect and of engineering schools 
bending their curricula somewhat 
toward this end.” | 


POWER CONFERENCE | 
TO BE HELD IN 
KANSAS CITY 


The Southwest Power Conference | 
of the American Society of Me-| 
chanical Engineers will be held in| 
Kansas City September 7 to 9. 

Included in the technical program | 
the following papers will be pre-| 
sented: 

“A Speed Characteristic for Oil} 
Engines,” V. L. Maleey, research | 
professor, Oklahoma A. & M. Col- | 
lege. 

“Diesel Engines aS Peak Load 
Units, S. A. Hadley. 

“The Design of Practical Light | 
Airplanes,” Karl H, White, design | 
engineer, Curtiss-Wright Corpora- | 
tion. 

“Aircraft Diesel Engines,” H. C.} 
Edwards. 

“Necessary Trends in Airplane 
Design,” William B. Stout, president 
Stout Engineering Laboratories. 

“The Maintenance and Overhaul | 
of Aircraft and Engines,” H. L.| 
Bredouw; president and _ general | 
manager Bredouw-Hilliard Aero- | 
motive Corporation. 

Several industrial inspection trips 
have been planned to take place | 
during the conference. 
INSTALLS NEW EQUIPMENT 
New Haven, Conn., Aug. 28.—| 





“Engineering earnings do not de- 
cline seriously with age,” declared | 
the report, prepared by the society’s | 
Committee on the Economic Status | 





of the Engineer under the direction | 


ing upon the direction of rotation.s— - 


oom 







DIAGRAM of movement of milling cutters during operation on cylinder head bosses 


“Safety Lane” equipment has been | 
installed in the service department | 
of New Haven Motors, Inc., Ford | 
dealership, of 1311 Chapel St., New 
Haven. | 


| 


A new line of swaging machines 
is being introduced by the Langelier 
Manufacturing Company, Provi- 
dence, R. I., in which the spindle is 
mounted in Timken roller bearings. 

Eleven sizes are included in the 
new line of machines, which permit 
work from 3; to 9 inch diameter to 
be handled. The three largest ma- 
chines, of 5, 7 and 9 inch capacity, 
respectively, can be furnished with 
plain bearing spindles if desired. In 
this case, however, bronze bushings 
are supplied to the “head and an 
outboard bearing is provided with 
the flywheel mounted between the 
two. 








LANGELIER swaging machine 


The machines are mounted on 
cabinet bases with an oil reservoir 
cast integral with the base. A pump 
attached to the rear of the base 
forces oil to the head for lubricat- 
ing and cooling the working parts. 
Lubricant is fed both from the cen- 
ter outward and from the outside 
toward the center. 

A webbed-type flywheel is mount- 
ed on the spindle and serves as the 
driven pulley. 

Work holding and feeding me- 


chanisms of various types and sizes 
for different kinds of work are 
available. 








Rockford Shaper-Planer 





THE NEW Rockford hydraulic shaper 


A hydraulic shaper-planer, new 
throughout, is now being manufac- 
tured by the Rockford Machine Tool 
Company, Rockford, Ill. Features 
claimed for the new machine as 


FEDERAL WIRE 
GAUGE 





FEDERAL wire gauge 


Added to the line of the Federal 


| countersinking, 
| multiple spindle operations. 


| of the tool 


| Products Corporation, Providence, | 
R. I., is a wire gauge equipped with 


- 


compared with all-mechanical shap- 
ers are greater efficiency, uniform 
and much higher tool pressure, 
faster return, greater convenience, 
oa tool life and lower operating 
cost. 


inch. The indicator is inclosed in a 
dust-proof housing. Interchange- 
able anvils are available in suitable 
sizes. 

The gauge is set by an adjusting 
|}screw. A safety rocker arm holds 
the anvils out of contact. Tension 
is maintained by means of a com- 
pensating weight. Guide rollers may 
be provided if desired. 


WILDER QUICK-CHANGE 
TOOL HOLDER 


A quick-change tool holder, which 
is adjustable for length in thou- 
sandths of an inch, has been intro- 
duced by the Wilder Tool Company, 
Greenfield, Mass. It was developed 


for counterboring, core - drilling, 
hollow milling in 


The tool is made of alloy steel, 
ground to size, and the tool can be 
guided from the outside diameter 
holder by means of 
bushings or trom the end by hard- 
ened and ground movable pilots. 

Adjustments provided are from 





| dial indicator graduated to .001 














the length of the holder. 


WILDER adjustable quick-change tool holder 


21-32 to 1%, inches, depending on 
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